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ROWE TO UNDERWRITE 
FOR SEVEN COMPANIES 


Norske Lloyd, Western, Yangstze, 
Union, Bankers & Shippers, New 
Zealand and _ Imperial 


PLANS OF MARITIME AGENCY 


Bankers & Shippers To Write Auto- 
mobile Insurance; Mr. Rowe Now 
Looking For Underwriters 


J. Scofield Rowe, who recently re- 
signed as vice-president of the Aetna 
Life group of companies, including the 
Antomobile Insurance Company and 
The Aetna Casualty, has assumed his 
new duties as president of the Mari- 
time Underwriting Agency, Inc., No. 1 
South William Street, and will be in 
charge of the underwriting of the 
seven companies for which the Mart- 
time Underwriting Agency, Ine., are 
general agents for marine insurance. 
These companies are the Norske Lloyd 
Insurance Co., Ltd., Western Assur- 
ance Company, Yangtske Insurance 
Association, Ltd., Union Insurance So- 
ciety of Canton, Ltd., Bankers & Ship- 
ping Insurance Co. of New York, New 
Zealand Insurance Co., of New York, 
and Imperial Fire Marine Co., of To- 
kio, an unusually strong fleet. 


For United States And Canada 


The Maritime Underwriting Agency, 
Inc., is general agent for all of these 
companies in the United States, and 


for most of them in Canada, an excep 
tion in the latter direction, of course, 
being made in the case of the Western 
of Toronto. ; 

It is reported that two, and, possi- 
bly, three more companies may ap- 
point the Maritime Agency as general 
agent. ; 

At the present time Mr. Rowe 1s 
scanning the field for marine under- 
writers whose work he will direct. 
Only men of experience and prestige 
and experience will be selected, and 
an announcement of their names will 
be made later. 


Rowe Made Vice-President. 


It was learned this week that. Mr. 
Rowe had been elected vice-president 


and a member of the board of direc- 
tors of the Bankers & Shippers. This 
is an insurance company which has 


about as strong a board of directors 
as can be found in the country, the 
president of the Chase National Bank, 
E. V. Thayer, being chairman of the 
board. Other banking and _ financial 
(Continued on Page 18) 

















Organized 1853 Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 
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Sixty - Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 


FIRE AND ALLIED BRANCHES OF INSURANCE 
Fire, Lighting. Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, 
Registered Mail, Rents, Rental Value, Riot and Civil Com- 
motion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm, Full War Cover. 
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Che Conmmonuealth 
Jusurance Company 
of New York 


76 WILLIAM STREET 
NEW YORK 


Leakage Windstorn, Riot and 
Civil Use 


Occupancy Rentals 


Commotion, and | 
Reports, 
Lines of 


and all Kindred 


Insurance. 





Through its Field Men and Engineers this Company 
is prepared to give expert service in cooperation with its 
agents at all important points in the United States. 

















SPRINGFIELD. 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 
‘i. SPRINGFIELD for two-thirds of a century has 
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transacted business solely under its own corporate 

name, without annexes, underwriting agencies or | 
subsidiary companies. An agent of the SPRINGFIELD is | 
not a half, a quarter or any other fraction of an agent, but | 

is vested with the rights and dignity of an undivided repre- | 








sentative of an undivided and independent company. [The | 
SPI}INGFIELD stands today pre-eminent among American | 
fire insurance companies. 

SPRINGFIELD MASSACHUSETTS | 
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INTERNATIONAL LIFE 
MERGES GREAT SOUTHERN 


Consolidated Institution, With $20,000, - 
000 Assets; Principal Office 
Continues In St. Louis 


STATEMENT BY O. S. CARLTON 


Great Southern’s Dallas Offices Con- 
tinue For Texas Development 
Under Carlton Management 


Dallas, Tex., April 9—O. S. Carlton, 
president of the Great Southern Life, 


today officially gave out the following 


statement for immediate release as 


new item 

“The greatest merger of life insur- 
ance interests in the annals of Amer- 
ican insurance was authorized yester- 


tockholders of the Great 


Dallas, 


day when 


Southern Life, of Texas, voted 


to consolidate the business and assets 
of the local company with the Inter- 
national Life, of St. Louis. The Great 
Southern Life combines its assets of 
about nine millions and its insurance 
in torce of about seventy-seven mil- 
lion with the twelve million of assets 


million of insurance in 
posse sed by the International 
Life, giving to the consolidated insti- 


and eighty-one 
force 


tutions, assets of twenty million and 
insurance of $158,000,000 
The International Life’s Size 


“Decision has been reached to main- 
tain operations under the name of the 
International Life, the principal office 
of which is located in the International 
Life Bldg., St. Louis. The International 
Life, as a result of the merger, be- 
comes the largest old-line life insur- 
ance company in the central western 
states in point of assets, and its insur- 


ance in torce 1s exceeded perhaps by 
no other Western company It will 
have more insurance in force and a 
greater investment of funds in the 
state of Texas than any other life 
msurance company doing business in 
this State and has determined upon a 
still more aggressive business policy 


in Texas for the future, maintaining 
the present offices of the Great South- 
ern Life in Dallas, to promote its Tex- 
as underwriting and to further its pol- 
icy ol investing funds in Texas farm 
loans on an elaborate cale 

“QO. S. Carlton, president and builder 
|! Great Southern, will be asso- 
ciated with the management of the In- 
ternational Life He will have charge 
of collecting premiums on Great 

(Continued on Page 8) 
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Training School for 
Insurance Salesmen 


Courses Now Being Planned at Pitts- 
burgh by Carnegie Institute; New 
School to Start Soon 


LOVELACE PREPARING COURSE 


At last there is to be a real school 
for insurance agents. Not a mere lec- 
ture course, not a few hours a week, 
not a series of talks by overworked 
professors, but a real college where 
insurance salesmanship will receive the 
attention which it deserves. 

The course is to be established 
the Carnegie Institute which in its de- 
partment of salesmanship research, 
which was headed by Dr. Walter Dill 
Scott, has been far in advance of other 
educational institutions in studying 
salesmanship as a science. 

Co-operating with the Carnegie In- 
stitute, lending every help possible, is 
the Association of Agency Managers, 
which includes many of the leading 
agency superintendents of the life in- 
surance companies, and which is re- 
sponsible for the introduction of life 
insurance courses in France for the 
American army and navy; and E, A. 
Woods, who has been collecting facts 
for years in an effort to wipe out the 
tremendous waste of hours and money 
caused by the drifting of unsuitable 
men into and out of the insurance 
business. 


at 


Lovelace Preparing Course Plans 


G. M. Lovelace, former superintend- 
ent of agencies of the Connecticut Mu- 
tual Life, and later appointed State 
agent of the Company in Tennessee, 
is now in Pittsburgh preparing for the 
launching of the school. He has been 
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loaned to Carnegie Institute for three 
months by the Connecticut Mutual 
Life, and he is a splendid man for the 
position, as he understands the needs 
and vision of the new agent. 


At the present time the various 
books which will be used for study 
and reference are being gathered to- 
gether; and the faculty is being picked 
out. Announcements as to when the 
school will start will soon be sent out. 


Tuition fees will run from $100 to $300. 


“It has been a reproach to the busi- 
ness that there has been no school 
to which a young man could go, or 
any one else for that matter, for the 
purpose of satisfactorily equipping 
himself as a life insurance agent,” 
said E. A. Woods, the Pittsburgh gen- 
eral agent, speaking to a representa- 
tive of The Eastern Underwriter this 
week. “The only school heretofore 
has been an insurance office, a method 
of training expensive for both the new 


agent and for the manager and com- 
pany. 

“It is the easiest thing in the world 
to learn how to be a veterinary sur- 
geon, or how to be a geologist, but the 
great business of life insurance, the 
selling of which promotes the happi- 
ness of humanity, has been a_ book 
which could only be read in the uni- 
versity of stern experience. This is 
to be remedied, and for a minimum fee 
a student will be able to come to the 








Carnegie School and learn to sell 
insurance.” 
Huff Resumes Lectures 
Perez Huff has resumed his course 
of lectures, which are given at the 


Huff Agency offices every Saturday, at 
noon. This course will run to June 15. 

Manager E. W. Marshall has _ re- 
signed from the Equitable Life Assur- 


ance Society in Baltimore. 





James S. Wood Resigns 
From Missouri State 


HELPED TRAIN INSURANCE MEN 
Has Written Extensively Upon Insur- 
ance Subjects and Made Many 
Addresses to Field Men 


James S. Wood, who for more than 
two years has been connected with the 
agency department of the Missouri 


Life at St. Louis, in the capacity 
supervisor, has tendered his 


State 


of agency 


resignation to that company effective 
April 15 Mr. Wood has not yet an- 
nounced his new connection. In his 


work with the Missouri State Life, Mr. 


Wood bad much to do with the train- 
ing and education of agents. He also 
was engaged in promoting and promul- 
gating new literature in connection 


with the company’s policies, and was a 
regular contributor to the weekly bul- 


letins of sales articles for the field 
force, 

Mr. Wood has made a number of pub- 
lic addresses to bodies of the Missouri 
State Life’s own agents as well as un- 
derwriters’ associations in different 
parts of the West, on important life 


insurance subjects. 
In accepting Mr. Wood’s resignation, 


Vice-President Lawrence of the Mis- 
souri State Life, said: ; 

“! want to assure you that the good 
work you have done for this company 


much appreciated, and I wish 


is very 

you success in anything you undertake. 
I will be very glad to hear from you 
from time to time, to keep in touch 
with what you are doing.” 
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John R. Hegeman Dies 
After Long Illness 


A GIANT IN ACHIEVEMENT 


Saw Company Grow From Handful 
of Employees; His Passing Causes 
Widespread Regret 


John R. Hegeman, president of the 
Metropolitan Life, one of the giant 
figures in life insurance, who joined the 
company in 1870, when it had forty 
employees, and lived to see its out- 
standing insurance grow to more than 
$4,500,000,000, its assets to more than 
$780,000,000, died on Sunday afternoon 
at his home in Mamaroneck, Long 
Island Sound. The funeral, in New 
Rochelle, on Wednesday, was attended 
by about four hundred superintendents 
of the company—as many who could 
arrive in New York before the funeral 
-by officers and many employees of the 
Company, and by representatives of 
other companies. A special train car- 
ried the funeral party from New York 
to New Rochelle. 

The passing of Mr. Hegeman caused 
widespread regret. Everywhere 
achievements 


his 


great in organization, 
his herculean efforts in building up 
industrial insurance, and his consist 


ent battling for betterment of the in 
stitution of life insurance were recog- 
nized. It is doubtful if he had an 
enemy in the world. 


Was In His Office On March 20 


Mr. Hegeman’s last appearance at 
the office was on March 20. Before 
that he had appeared at the annual 


meeting of the superintendents in Jan- 
uary and made a speech, although he 
had been advised by his physicians not 
tc leave the house. He felt that he 
could not be happy if he missed this 
occasion, gatherings he had been at- 
tending for so many years. He not 
only talked with his accustomed vigor 
and brightness but insisted upon at- 
tending the banquet, where he _ re- 
mained until midnight. 


Weakened By Heart Attacks 
_ Recently Mr. Hegeman - suffered 
from one or two severe heart attacks. 
On Sunday morning he seemed as well 


as he had been for a week or two, 
arose and dressed himself to go to 
church. He remained in his room for 
luncheon. Other members of the 


household left him and he then had a 
stroke of apoplexy, death being 
painless. 

Mr. Hegeman was born in what is 
now Flatbush, L. I., in 1844. His early 
education was in the public schools 
there; then at a private school in 
Dutchess County, and later at the 
Brooklyn Polytechnic Institute. He 
entered mercantile life as a young man 
with the Bank of the Republic, but 
after a short service there he joined 
the Manhattan Life, where he became 
secretary of the Board of Directors 
and held other responsible positions 
for several years. 


Joined Metropolitan In 1870 

In June, 1870, he was appointed sec- 
retary of the Metropolitan Life, of 
which J. R. Dow was then the head. 
Shortly afterwards Joseph F. Knapp 
succeeded to the presidency and_ in 
association he and Mr. Hegeman built 
up the company. In October of the 
same year he was made vice-president 
He remained in that position until 
October 6, 1891, when he was appointed 


president, succeeding the late presi- 
dent, Mr. Knapp. At the time that 
Mr. Hegeman was elected president, 
Haley Fiske was elected vice-presi- 
dent. 

The first industrial policy in the 
Metropolitan was written in Novem- 
ber, 1897, and so successful was the 
company in this field that in 1880 it 


wrote 213,878 policies. The amount of 
work performed by Mr. Hegeman and 


his associates in the next few years in 
putting the industrial business on a 
firm basis was superhuman. But by 
1886 the turning point was reached, 
the organization was established suc- 
and the surplus began to 
pile up quickly. 


cessiully, 


Went To The Orient 


For about twenty years Mr. Hege- 
man has not been in robust health. 
About two decades ago he made an 
extended trip to. Japan and other 
countries, and while there became 
much interested in a study of Japanese 
and Chinese art, and his home at Ma- 
maroneck is adorned with many valu- 
able and interesting pictures, ivories 
and carvings in wood gathered while 
abroad. 

Because of his health Mr. Hegeman 
for some years past had asked to be 
relieved of a large part of the burden 
of work as chief executive. For many 
years his heart had been affected and 
a few years ago he suffered an at- 
tack of pneumonia, which left him 
greatly enfeebled. 

While in good health he was a 
devotee of yachting, and _ retained 
membership in the New York, Amer- 
ican and Larchmont Yacht Clubs. He 
was a director of a number of finan- 
cial institutions and belonged to many 
clubs and societes. He leaves one son, 
Major John R. Hegeman, who is as- 
sistant secretary of the Metropolitan. 


Vice-President In A Few Months 


Mr. Hegeman’s advance in life insur- 
ance was about as rapid as could be 


conceivable. Appointed secretary of 
the Company in 1870, he was made 
lvice-president in October, a_ few 


months later. At the time he became 





[secretary the Company occupied small 
loffices in the rear of 243 Broadway. As 


the Company grew the offices were 


changed to 319 Broadway. The next 


change was to 32 Park Place. 


It was in 1890 that the present build 
ing was started, at No. | Madison Ave 
nue, and when the Metropolitan moved 
there, in April, 1893, the offices occu- 
pied only the corner of the block now 
covered by the huge building. Grad- 
ually the whole block came under the 
ownership of the Company as the need 
for enlargement grew. In 1908 even 
the quarters in the Metropolitan 
Building became too cramped, and a 
sixteen-story building in Madison 
Avenue, across Twenty-fourth Street, 
was erected, the whole building being 
given over to the offices of the 
Company. The continued growth of 
the Company led within the last few 
months to the purchase by the Metro 
politan of the Madison Square Pres- 
byterian Church, at Madison Avenue 
and Twenty-fourth Street, and a new 
building is to be erected there to ac- 
commodate the needs of the Company. 

The New York “Herald” said this 
week: “Mr. Hegeman’s rise was one 
of the many advances made by young 
men in New York who started with 
nothing but an education and an am- 
bition. He grew up with the Company 
during his’ forty-nine con- 
nection.” 


ae 
years 


Presidents At Funeral 
Ata 
tive 


special meeting of the execu- 
of the 
Life Insurance Presidents, held at 
office at 3 P. 
following-named 
to 
funeral 
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M., April 
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Haley Fiske’s Tribute 
To John R. Hegeman 


HIS ASSOCIATES OF 45 YEARS 


Calls Late President of Metropolitan 
“The Grand Old Man of 


Life Insurance 


Haley Fiske’s comment on the death 
of President Hegeman was printed in 
the Metropolitan Life’s daily bulletin 
of April 7th. It read: 

“The death of President Hegeman, 
though he had been an invalid for 
many years, came suddenly on Sun- 
day, April 6, just as he had finished 
luncheon. He had dressed to receive 
Mr. and Mrs. Fiske, who had arranged 
to spend the afternoon with him, Af- 
fectionately known at the Home Office 
as ‘Governor,’ and throughout the field 
as President Hegeman, he was looked 


upon by the 20,000 members of the 
Company staff as the Father of the 
Metropolitan. On the 18th of this 


month he would have reached the age 
of 75 and in June would have passed 
49 vears as an officer of the Company. 
In collaboration with the late presi- 
dent, Joseph F. Knapp, he built up the 
Company from a small and relatively 
insignificant business corporation to 
one of good size and great promise 
when in October, 1891, on the death of 
Mr. Knapp, he was elected president. 
The Company’s assets were then less 
than fourteen millions, its weekly 
debit about $220,000, its yearly income 


about $11,500,000 and its business in 
force $258,000,000, of which less than 
$4,000,000 were ordinary policies. When 


he was elected president, he called to 


his side as vice-president the present 
incumbent of that office, who was of 
counsel for the Company and with 
whom he had been intimate in busi- 
ness relationships for over fifteen 
vears. Thus the two have been asso- 
ciated for over 45 years. He lived to 


see the assets multiplied nearly sev- 
enty times and the business in force 
become the largest of any company in 
the world—four and a half billions— 
the Industrial weekly income multi- 
plied eight times and the ordinary 
business in force grown from four 
millions to over two billions. It need 
not be said how proud he was of the 
work of his lifetime. He was absorbed 


in it. It was his one great interest in 
life Everywhere he was completely 
identified with it. The early years 
were anxious, and called forth all of 


his great powers and his unremitting 
industry. His health began to fail 
some fourteen years ago, and he was 
obliged to lessen his activities, and for 
ome years had been practically in re- 


tirement, but his interest in and love 
for the institution, which was so 
largely his own, were unabated. He 


was eagerly looking forward to round- 
ing out fifty years of service as an of- 
ficer and thirty years as president. 
Rut suddenly the Good Lord, to Whom 
he was constantly referring his life 
and work, summoned him. 

Had Universal Esteem of Company 
Representatives 
Hegeman called forth 
teem and devoted love of the entire 
staff in the field and Home Office. 
Singularly handsome and of majestic 


“Mr the es- 


presence, with a personality magnetic 
and persuasive, it was a great sight 
aunually when he appeared before 


the body of Superintendents and dele- 
gates at the January conventions. The 
enthusiasm of his men was unbounded 
and the blessings he always gracefully 
bestowed were received with deep af- 
fection. He had a method all his own 
of analyzing and explaining the yearly 
progress of his Company. He was elo- 
quent, he was humorous, he was epi- 
grammatic, apt in quotation, exuber- 
ant in fancy, rich in vocabulary, pol- 
ished in style. No one could ever mis- 
take the luxuriance, so to speak, of his 
use of the English language for an- 
other’s. In his earlier years he was a 
frequent contributor to insurance 
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journalism and his articles were sure 
of eager welcome. 

“While vice-president he endeared 
himself to the men in the field, and to 
the old veterans he was fairly an idol. 
Many of them still live to mourn him. 





JOHN R. HEGEMAN 
To his associates in the Home Office 
he was affectionate and fatherly, and 


to him is due the family feeling which 
is so marked a characteristic of the 
men and women of the Company at 
home and abroad. He had the respect 
and esteem of insurance men genet 
allv. There were giants in the old 
days, and he was not the least of them. 
He was the friend and adviser of the 
officers of other companies. ‘To the 
commissioners of insurance he was 
known as the grand old man of life 


insurance. He was accustomed to meet 


them annually in their conventions in 
New York, and these occasions were 
looked forward to with an unteigned 


delight which the commissions rs 
proud to express 


“Tt is but right to allude briefly to 
his family life, full of love and devo- 
tion. The loss of his wife after forty 
four years of wedded bliss was a fear- 
ful blow from which he never recov- 
ered; but he was cherished fondly by 
his wife’s sister and her husband. to 
whom he was also otherwise related, 
in a household full of affection. His 
private charities were widespread and 
abundant, and his church fife devoted 
and useful. 

“An unique figure has passed from 
us, and, in company with his bereaved 
household and with his only son and 
namesake, long an officer of the Com- 
Pany, we sincerely and very 
mourn for him. 

“May he rest in peace.” 


were 


deeply 


WILL WORK FOR LOAN 
The City Insurance Club will take 
an active part in the coming Victory 
Loan. Charles I’. Enderly, chairman 
of the executive committee, will man 


age the campaign. At the monthly 
meeting last Tuesday there were 45 
present. Preliminary arrangements 


were made for the outing: June 14 at 
Witzel’s College Point Grove. It is 
probable that a big rally will be held 
for the Victory Loan similar to the 
one last fall when $100,000 was raised 
in an hour or 


so, 





Worked From Early 
Morn to Midnight 
HEGEMAN IN THE EARLY DAYS 


Missed Only Four Meetings of Board 
of Directors Up to 1906; In- 
teresting Experiences 


The late John R. Hegeman, whose 
death is announced in another column, 
was the most picturesque figure in life 
insurance. to the 
straight as an arrow, his face that of 
a Roman Senator, his hair worn long 
and hanging over the back of his coat 


Standing end as 


collar, he dominated all gatherings 
which he attended. His intellect was 
brilliant, his imagination keen, his 


sense of humor pronounced. 

Mr. Hegeman did not succeed with- 
out the hardest kind of work. This 
phase he discussed when examined be- 


fore the Armstrong Committee by 
Charles E. Hughes. At that time he 
said: 

“For fully one-half of the thirty- 
five years during which I have been 


connected with the Metropolitan 1 
have given it from twelve to sixteen 
or more hours a day. I dislike very 


much to make this statement, because 
of all the lan- 
guage hold in the 
perpendicular pronoun holds the prim- 
| hate to speak in the first per- 
that 


the words in English 


wheh | contempt 


acy 


son singular, but it seems to me 


| ought to do so at this juncture. 

“IT have very frequently crossed the 
ferry and gone to work at 7 o’clock in 
the morning, many, many weeks and 
months, and | have frequently gone 
jhome at midnight. | do not think there 
hour of the night i have not 
the ferry going to and from 

During that thirty-five years 


IS an 
( rossed 


DuUSINeSssS. 


| have been away six times, and the 
interval between the first and second 
ltimes was twenty-one years. The di- 


rectors have met during that time but 

four times when | was not present. 
“When | first joined the company, 

less than $250,000 would have bought 


all they had; we can leave it today 
(1905) with $150,000,000. We had at 
that time an outdoor and indoor staff 
consisting of about forty. The com- 
pany has now between 17,000 and 18,- 
000. 1 can remember in the old days 
when we had a debt I had to go out 


and borrow the money. We now have 
1 debt every minute in the day during 
ill the working hours of all the work 


ing days.” 
F. F. Dryden’s Statement 
Among life insurance’ executives 
who gave out statements about Mr. 
Hiegeman was President Dryden, of 
The Prudential, who said: 
“That he was forty-nine years an 


officer of the great institution of which 
he was the head at the time of his 
death of itself, commanding evi- 
dence that John R. Hegeman was one 
1 the giants of his profession. His 
unflinching courage in the face of 
early business problems and his gal- 
lant spirit and serenity of demeanor 
under all conditions won his thou- 
sinds of revered friends and admirers. 
“His kindness and consideration for 
his associates, his gentlemanly civility 
and courtly dignity toward visitors as 
well as absolute fearlessness and gen- 
tle graciousness won him advocates in 
all walks of life who never forgot the 
wonderful personality of the man. 
i “John RK. Hegeman worked hard 
licved his fellowmen with a hearty 
personal affection. His record of 
complishment and achievement is 
‘best monument. Of few words, 
{spoke in deeds.” 
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THE TRAVELERS 


INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 




















THE 


GOVERNMENT INSURANC 


FOR SOLDIERS AND SAILORS 


Government Insurance for Soldiers and Sailors is Term Life and Disability Insur- 
ance for the duration of the war and for five years thereafter. The cost is calculated 
according to the American Table of Mortality, the Government assuming all expenses 
of management and the extra risk incurred by reason of the war. It is paid for by 
monthly deductions from the insured’s pay. In case of death monthly payments of 
$5.75 for each $1,000 of insurance are made to the beneficiary for twenty years. In case 
of total and permanent disability similar payments are made to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown by the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits. 


The law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department. here is an Insurance 
Officer in each camp to give instructions and to take applications. About 90 per cent. 
of the soldiers and sailors have taken this insurance, and the average policy is over 
$8,000, The total amount insured 1s greater than that on the books of all the life com- 
panies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date. 


The law under which the Government Insurance is carried on provides that this 
Term Insurance may be continued for five years after the termination of the war and 
that during this period these Term policies may be converted into Life and Endowment 
pocietes with level premiums. The regulations governing this conversion have recently 
yeen issued and provide for Ordinary Life, Limited Payment ‘Life and Endowment 
olicies, with level premiums payable monthly, quarterly, semi-annually or annually. 
hese premiums are necessarily higher than the old Term policy premiums because they 
do not increase from year to year. They are the so-called net premiums, as used by 
private companies, roll are based upon the American Table of Mortality with interest 
at 34%. hey are the amounts necessary to provide for death-claims alone, according to 
the Mortality Table, without loading for expenses, taxes or contingencies—all of which 
are assumed by the Government. The rate is to be that of the attained age, and no 
medical examination is required. 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable except for non-payment of premiums. They provide for in- 
surance against death and total disability. The beneficiary must be within the class 
provided by law, but within that limit may be changed at will by the insured. The 
insurance becomes payable on total permanent disability, in monthly instalments during 
such disability. Policies provide for loans, cash surrender values, paid-up insurance, 
and change in premium payment from monthly to quarterly, semi-annual or annual 
payments. Policies are free of all restrictions as to residence, travel, occupation, mili- 
tary or naval service. Lapsed policies may be reinstated within two years upon satis- 
factory evidence of insurability, and payment of back premiums with interest. Policies 
articipate in whatever gains may accrue from a mortality lower than that of the 

ortality Table, and from an interest rate higher than 3%%. 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the conversion is 
made the Term Insurance must be kept in force. It may be reduced in amount if 
desired, on application to the Bureau. 


The new insurance is available only to those who take the Term War Risk In- 
surance while they are in the service. It is properly furnished to a special class 
of citizens who have incurred special risks in defence of the liberties of all. It is 
furnished at as nearly the actual ccest for death claims as can be ascertained in advance. 
It is furnished by the taxing power, which exempts it from taxation and pays the 
expenses of administration out of moneys raised by taxation, and stands ready to 
make good gay deficiency that may arise by further taxation. Of course no private 
company, which pays heavy taxes to both State and Federal governments, pays its own 
expenses of administration, and provides for contingencies, can compete with the taxing 
power. The class of citizens to whom it is available forms only a small proportion of 
the nation, They should by all means seek its protection. Others should apply to the 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 


346 & 348 BROADWAY, NEW YORK, N. Y. 
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Annual Meeting of Edward A. Woods 


General Agency 

















Fuller Explains Some 

of His Methods 
HOW HE HIRES INSURANCE MEN 
Has Little Use For Man Who Spends 


More Than Income—Sales 
Competition Stories 








Fred Fuller, the Massachusetts 
general agent whose success the past 
few years has been phenomenal, over- 
came his repugnance to speech-making 
on Saturday by appearing at the an- 
nual meeting of the E. A. Woods 
Agency, in Pittsburgh, and answering 
questions asked him by agents.- There 
has been a good deal of mystery about 
Mr. Fuller’s achievements since the 
war started. Even those who keep 
track of such matters in life insurance 
have given it up when it comes to 
making an accurate estimate of the 
Fuller writings. In a general way it 
was known that sometime ago he had 
written nearly $2,000,000 on the life of 
Harry T. Dunn, the rubber tire man 
and automobile man, and also that he 
had written millions on the Wilming- 
ton du Pont crowd. The first accurate 
information came from E. A. Woods, 
who announced to agents that Mr. 
Fuller’s paid premiums last year were 
$375,000. 


Specialist in Business Insurance 


In a talk with some friends in Pitts- 
burgh, Mr. Fuller said that there was 
an erroneous impression prevailing in 
life insurance that he was a great spe- 
cialist on the inheritance tax and that 
most of his large writings were made 
on that argument. 

“It’s true that in talking with a rich 
man who has debts that the inheri- 
tance tax furnishes a mighty fine argu- 
ment,” he said, “and that I have writ- 
ten considerable insurance by citing 
the necessity of having insurance 
cover the tax, but my real metier is 
business insurance. If I have made a 
particularly exhaustive study of any 
one phase of insurance it is the insur- 
ance needs of business men.” 

Mr. Fuller began his talk by con- 
gratulating the agents present upon 
being under contract to the Woods 
agency. A company should always be 
represented by an agency which has 
a standing in its own community in 
keeping with that of the company 
throughout the country. An agent in 
turn should be with an agency of 
ideals, one to whom he can look up, 
and one which it is a satisfaction to 
represent. Next, Mr. Fuller explained 
at considerable length how the pres- 
tige of the Equitable was built up. In 
his narrative he included the origin of 
the incontestible clause which he said 
rose out of the decision of Mr. Hyde 
to pay $75,000 insurance to the estate 
of a Binghamton, N. Y., man who, just 
before he died, had violated a provi- 
sion of his policy by traveling from his 
home town without a permit. Two 
other companies had contested. Mr. 
Hyde said: “If this man had a fire in- 
surance policy he could have adjusted 
its provisions in case it were neces- 
sary. He bought a policy to protect 
his family when he died. Now he is 
dead and can’t show the injustice of 
having the policy canceled because of 
this minor violation. We'll pay it.” 

Mr: Fuller said the best argument 
he knew in persuading a man to pick 
out most carefully the company in 
which he should insure is this: 

“You have only one life to live. You 
must choose the safest and best com- 
pany, because if you make a mistake 
and pick the wrong company, by the 
time you have found out that it’s the 
wrong company, why, it’s too late. 
Here’s a case where you simply can’t 
afford to take a chance.” 


Along this line Mr. Fuller told of 
a $5,000 case he had in Brooklyn. After 
almost insuring the prospect, the lat- 
ter called him up and said that the 
agent of another company had prom- 
ised him what looked like superior 
advantages. 


“Come on over to lunch,” replied Mr. 
Fuller, “and we'll talk this matter 
over.” 

At the lunch table Mr. Fuller pulled 
out a chart containing facts, forms and 
figures of all companies, and proceeded 
to admit immediately that there was 
some truth in the argument of the 
rival agent. He then took up the best 
points of various companies, showing 
how one had the most, assets, another 
had the most surplus, another had an 
unusually high dividend scale, another 
issued the most number of policies, 
another earned the highest interest on 
investments and farm loans, and he 
concluded by saying: 

“Take out that other agent’s policy 
today. A few months later some other 
agent will come along with something 
more attractive, and you'll want that 
There’s no telling where you'll stop 
if you are in the market buying ‘the 
most attractive insurance.’ However, 
if what you want is sound protection 
in a great company about which you 
need never worry for a moment, and 
which will offer you in reality as many 
advantages as any other company of 
its class, why, buy my insurance.” 

Long before Mr. Fuller had gone 
through the chart, however, he had 
convinced the prospect that insurance 
is not a good commodity to buy on a 
shopping tour, but it must be given to 
or bought of a person in whom the 
prospect has confidence; and so he 
capitulated. 


And confidence is the great asset of 


the agent. Mr. Fuller had consider- 
able to say about that. He said his 
own success was largely due to the 


fact that people felt he knew his busi- 
ness, that he would give them the best 
for their money, and he gave several 
illustrations. The richer the man seen 
the more you must possess his confi- 
dence. Mr. Fuller had a friend who 
last year did about $25,000,000 worth 
of contracting work for the Govern- 
ment. A few years ago this same 
man’s company advertised in a Spring- 
field paper that it had done a business 
of $7,500,000. The matter was being 
discussed at a country club where one 
of the members said to Mr. Fuller: 
“John is a lucky man, all right, to 
head a corporation which can do a 
business of $7,500,000. He goes to Cal- 
itornia and Florida in the winter time 
and plays golf in the summes.” 

“He’s a great salesman just the 
same, and | wouldn’t be surprised if 
he placed 70 per cent. of that $7,500,- 
000. Furthermore, I'll wager that he 
was ten years in getting this business.” 


Just then the contractor came in; 
the discussion was repeated; and he 
said that he had gotten 75 per cent. 


of the business, and that he had been 
at the game twenty years. 

Mr. Fuller used this story to illus- 
trate what confidence means in a com- 
munity. The contractor’s whole life, 
his judgment and his knowledge of the 
lusiness furnished the wuarantee that 
whatever work would be given him 
would be faithfully performed. This is 
the reputation that an insurance man 
should have. It grows constantly, is 
cumulative, and when the time for 
action comes it counts. 

Looking at confidence from the op- 
posite angle, Mr. Fuller told of an 
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Mutual in Principle and Practice 
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Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Prompt Payment of Death Claims 
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agent he had who had been a helper 
im a paper mill. This man had con- 
siderable native ability, was ambitious 
and succeeded. He managed to write 
a number of people in the mill, and 
then decided to aim high and get the 
proprietor. But he couldn’t do it. To 
tle proprietor he was still “Tom,” who 
hed occupied an obscure position 10 
the mill. The mill owner respected 
his aims, hoped he would prove suc- 
cessful, but could not make himself 
icel that Tom knew enongh about the 
financial affairs of his former boss to 
handle his insurance. Mr. Fuller got 
his policy, nevertheless, as he sent an- 
other man up to see him who conld 
talk more on the same social footing. 


Team Work 

This brought up the question of team 
work, in which Mr. Fuller is a great 
believer. No one man ,he says, can 
insure everybody. It is the practice 
in his general agency when a new 
man joins to have him write out a list 
of persons he thinks he can sell, in- 
fluence or who should have more in- 
surance. Names of relatives, friends 
and acquaintances are given to the 
new agent to work upon, while others, 
or cases that will be spoiled if an ex- 
perienced man does not handle them, 
are given to an older agent in the 
business. Mr. Fuller cited several cases 


where team work saved the day. 
However, his teams do not travel as 
pelice detectives do—in pairs. They 


put their heads together in the office 
only. When they go out, it is alone. 

“Il always resent two men coming in 
to sell me anything,” said Mr. Fuller. 
“IT always feel that they are taking 
advantage of me—two men against 
one,” 

Mr. Fuller cautioned agents against 
Over-anxiety in soliciting insurance 
or following up prospects. 

“I am always looking for a chance 
to men about life insurance, but 
irequently I never once mention the 
word insurance. 


What Fuller Thinks of Rosen 

At this point one of the agents asked 
Mr. Fuller what he thought of Harry 
B. Rosen, the New York Life agent 
who writes million dollar policies as 
easily as a rich man’s son can write 
his signature to a check. 

“Rosen is in a class by himself,” he 
said. “The first time I met him he 
tried to sell me a diamond ring he was 
wearing. As I was indifferent he gave 


see 


me his card and asked for mine. How- 
ever, inside of the next minute he 
showed that he knew all about me. 
These little sidelights are character- 
istic. He tried to sell the diamond 


ring because he isn’t happy when he 
isn’t selling something. He is a born 
salesman and overflowing with en- 
ergy. Also, don’t forget that he has a 
wonderful mind.” 

When some one referred to the story 
told by The Eastern Underwriter that 
Mr. Rosen, at 2 A. M., had insured a 
famous doctor while suffering great 
pain and just after he had called him 
in for treatment, Mr. Woods said 
facetiously: 

“If anybody wants his appendix cut 
out in order to write the doctor, it is 
a scheme that will work once.” 


Wants Character in Agents 


Asked what kind of men he hired 
as agents, Mr. Fuller said that that 
was a difficult question to answer. He 


thought the big thing to bear in mind 
was character. 

“IT want an_ intelligent 
above all a loyal man. 
to have responsible men, preferring 
the type who own their own homes, 
have a position in the community, who 
respect themselves and are respected 
by others, and—this is very important 

who have an income which is more 
than their outgo.,” 


man, but 
I am anxious 
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Bishop Sees Character 
Developed by Insurance 


’ BUILDS UP MAN’S MORAL FIBRE 











Pittsburgh Church Dignitary Talks at 
Annual Meeting of E. A. Woods 
Agency in Pittsburgh 





A strong tribute to the character- 
building qualities of life insurance was 
given in Pittsburgh last week at the 
Woods Agency’s annual meeting by 
Bishop Regis Canevin, of the Catholic 
Church. He said: 

“Life insurance is a business which 
is not only blessed, but it blesses those 
who are insured. Insurance is a very 
valuable investment in the manage- 
ment of life. By the very fact of 
living a man becomes manager of a 
considerable estate and an extensive 
institution. In a way he becomes the 
manager of the entire world because 
he becomes the manager of his own 
life with its relation to the world, and 
his life is the entire world as far as he 
individually is concerned. 


Buying A Policy Calls for Discretion 


“The young man or woman who de- 
cides to take out life insurance starts 
to economize and to cultivate some of 
those virtues which go to build up a 
character really strong, earnest and 
sincere. First of all, it means the 
exercise of some discretion in select- 
ing the company in which to insure. 
The young man should look over the 
different forms of insurance and the 


different companies engaged in the 
business and determine for himself 
which is the surest investment and 


the one most suited to his own means 
and to his own condition of life. If 
there is an exercise of discretion or 
judgment in the beginning, and when 
the policy is taken ont, it requires a 
certain strength of character and a 
certain faithfulness to carry out the 
conditions of the policy and to per- 
severe with the insurance. A fickle, un- 
stable, non-reliable or ‘ intemperate 
person very often fails to meet the 
obligations of this contract punctually 
and faithfully, or, perhaps, will allow 
the policy to lapse entirely after some 
years. 

“For the average man or woman 
there is a certain practice of frugal- 
ity that is necessary in carrying in- 
surance. Certain money must be saved 
in order that the premium may be met 
at the appointed time. This all goes 
to inculcate a certain amount of thrift 
which shows itself, not only in the 
individual character, but also in the 
home life and in conditions by which 
the individual is surrounded. 


Moral Effect 


“Then there is the best of all—the 
moral effect of insurance. This per- 
haps is the most important element 
in the character building, in going 
through the course of investment and 
undergoing the sacrifice which the 
carrying of the life insurance policy 
for the time being entails. 

“Then, too, in insurance there is 
usually a thought of others, of a wife, 
of children, of parents, or of friends. 
Such thoughts are the best that can 
enter into the minds of men to lift 
them up above their own selfishness, 
above their own indulgence and grati- 
fication of their own pleasures and 
passions. Insurance gives them high 
ideals, a higher and better, nobler mo- 
tive in the management of life than 
the mere thought of pleasure.” 


Doubles Amount of Writings 


The E. A. Woods Agency has writ- 
ten about double the amount of busi- 





Woods Annual Meeting 


ness so far this year as compared with 
corresponding months of 1918. Fur- 
thermore, lapses are fewer and per- 
sons who borrowed on policies are 
paying back the loans. ati 

From the Home Office to attend the 
meeting came Leslie York, superin- 
tendent of agencies, and Ray Marshall, 
actuary. 

Mr. York explained to the agents all 
about the new accident and health pol- 
icies of the Equitable. He said the 
Equitable did not decide to write 
health and accident in order to in- 
crease premium income or to be a 
competitor of casualty companies. It 
had introduced health and accident in 
the same spirit that it had introduced 
double indemnity and disability. He 
added that the Society did not care 
whether an agent wrote health or ac- 
cident; it did care whether the agent 
withheld this service from_ policy- 
holders. It is a service that properly 
comes within the scope of life insur- 
ance, he said. Although the Equitable 
has been writing health and accident 
since January 15 only, it already has 
more than $100,000 of these health and 
accident premiums on its books. One 
agent, a New Yorker, had in two days’ 
visits to life insurance policyholders 
paid for $1,500 in accident and health 
premiums. The Equitable does not ac- 
cept this business from persons who 
are not agents. 


Insurable Interest 


Mr. Murphy discussed insurable in 
terest in business insurance and the 
moral hazard when insurable interest 
is not properly there. If the person 
named as beneficiary has no legitimate 
interest ‘in the life insured there is a 
high mortality. Agents should not 
write business insurance if the insur- 
ance is taken out as a gamble, and 
there is doubt about the insurable in- 
terest. In speaking of large-sized 
policies he said that as the amount of 
insurance goes up the mortality in- 
creases. 

In discussing increased limits of in- 
surance to boys of fifteen or over Mr. 
Murphy made it plain that lines of 
over $5,000 would be carefully scru- 
tinized; that the large lines were not 
regarded as desirable; but the limit 
was raised to $25,000 only to give the 
Society leeway in exceptional cases. 





WOODS BANQUET 





Douglas Kennedy And Editor of The 





Eastern Underwriter 
Talk 
Douglas Kennedy, who employed 


more than 250,000 men at Hog Island 
during the war, and Clarence Axman, 
editor of The Eastern Underwriter, 
spoke at the annual banquet of the 
FE. A. Woods Agency in Pittsburgh on 
Friday night of last week. 

Mr. Kennedy warned his auditors 
that the workingman must get a 
square deal from employers or Bol- 
sheviki might bob up here. He criti- 
cised living conditions under which 
some workmen were compelled to live 
and said he did not think much of 
welfare work as a general proposition, 
feeling that the workers would rather 
have more pay. 

Mr. Axman discussed personalities 
at the Peace Conference, which he re- 
ported as one of the staff of the United 
Press Association. 





ON WAY TO AUSTRALIA 

R. L. Kennedy is on his way to Mel- 
bourne, where he will have the man- 
agement for Australia of the Eagle, 
Star & British Dominions. Mr. Ken- 
nedy comes from London, where he 
was connected with the British Crown 
Assurance, 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, 
OLDEST-LARGEST~STRONGEST, 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


Assets 
Liabilities 


Insurance in Force 


Capital and Surplus iceueaaeas CERT OES we 


Payments to Policyholders ...........sseseeess 


JOHN G. WALKER, President. 


VIRGINIA 
Southern Life Insurance Company 


$18,362,862.75 
16,626,824.78 
1,736,037.97 
149,170,320.00 
2,376,218.75 
83 
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NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 
SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 





Edward D. Field, Superintendent of Agencies 
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REASON Our 


underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good contracts for up-and-doing 
agents. 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


Policies Sell 


UR POLICY CONTRACTS contain 


all provisions consistent with safe 


THOMAS J. OWENS, Pres. 


CLAUD T. TUCK 
Secretary 








HIPP ASSISTANT ACTUARY 


Wisconsin Department Man Now With 
New York Department; Was 
Second Lieutenant In Army 





Grady H. Hipp, formerly of Madi- 
son, Wis., has been appointed assist- 
ant actuary in the actuarial bureau of 
the Insurance Department, Albany. 
His work will be chiefly in connec- 
tion with life insurance matters. 

Mr. Hipp has only recently returned 
from his military duties at Fort Mon- 
roe, Va., having been transferred to 
inactive duty in the Heavy Coast Ar- 
tillery Reserve Corps. In June, 1918, 
he enlisted in the Heavy Coast Artil- 
lery and served at Fort Rodman, Mas- 
sachusetts. He was later assigned to 
the Coast Artillery Officers Training 
School at Fort Monroe, Va., where he 
was commissioned second lieutenant. 

After his graduation from Newberry 
College, Newberry, S. C., he pursued a 
year of post graduate work in each of 
the Universities of Virginia and Wis- 
consin, specializing in political econ- 
omy, mathedatics and insurance. He is 
an Associate Member by examination 
ot the American Institute of Actuaries. 

Mr. Hipp became connected with the 
actuarial division of the Wisconsin In- 
surance Department in June, 1912, 
while pursuing studies in the Univer- 
sity of Wisconsin. Since June, 1913, he 
has held the position of assistant ac- 
tuary, in charge of the valuations of 
fraternal societies and life companies, 
and other insurance problems. In ad- 
dition he has had charge of a number 
of examinations of fraternal societies 
and life companies. He participated in 
the recent jojint examination of the 
Northwestern Mutual Life. 





GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN, 
AND 
[WILL PAY THEM WELL 
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Organized 1865 


The Provident Life and Trust 
Company of Philadelphia 


Endowments Matured in 1918 $3,307,534 





to Provident 





The satisfaction of these Policyholders is a valuable assistance 


Agents, who do not have to theorize about 
what is the best form of policy. They quote the Hindsight 


of these satisfied Policyholders. 








Commissioner Cleary 
Joins Northwestern 


MADE SECOND VICE-PRESIDENT 


His Splendid Record As Insurance 
Department Head—P. R. Sanborne 
First Vice-President 


M. J. Cleary, one of the best of the 
iusurance commissioners, and_ presi- 
dent of the National Convention of 
Insurance Commissioners, will be 


elected second vice-president of the 
Northwestern Mutual Life. It had 
been rumored at Madison for a fort- 


night that Mr. Cleary would quit the 
Wisconsin insurance department, and 
he takes up his new duties on May 1. 

Second Vice-President P. R. San- 
borne, of the Northwestern Mutual 
Life, will be made first vice-presi- 
dent. 

Mr. Cleary was educated in the pub- 
lic schools and at Valparaiso, Ind., 
and in the business college of Mad- 
ison. Next, he took two years’ work 
at the University of Wisconsin, com- 
pleting the law course at the univer- 
sity. Leaving college he engaged in 
the practice of law in La Fayette 
County and came into political promi- 
nence in the legislature of 1906. 

In that section he served as a mem 
ber of the committee on insurance and 
banking when much insurance legis- 
lation was enacted. During the 1915 
scssion of the legislature. Mr. Cleary 
served as legal advisor to Gov. Phil- 
lips and by him was appointed insur- 
ance commis-1oner. 


PAID-FOR $19,000,000 





Northern Assurance Pays For More 
During First Quarter of 1919 
Than Half of 1918 


The Northern Assurance for the 
first quarter of this year wrote busi- 
ness in excess of that for the first half 
ot 1918. The net gain of insurance in 
terce for the first quarter of this year 
almost equals this item for the entire 
year 1917, and is approximately two- 
thirds of the net gain for the entire 
year 1918. The Company’s paid-for 
Insurance now exceeds $19,000,000. 


COMMISSIONERS’ CONVENTION 





Will Influenza Losses ol 


Younger Companies and New 
Stock of Union Central 


Discuss 


Relative to the coming meeting of 
the National Convention of Insurance 
Commissioners to be held in St. Louis 
April 15, Secretary Joseph Buton ad- 
The Eastern Underwriter 
follows: 


vises as 
“The two principal topics to be con- 
the when it 
meets in St. Louis are: first, the status 
of the younger life companies brought 
about by the enormous losses occa- 
sioned by the influenza, and to con- 
sider whether or not the commission- 
ers can aid them. Secondly, the decla- 
ration of the stock-dividend by the 
Union Central Life in defiance of 
former action by the insurance com- 
missioners of the country, and their 
attempting to anticipate legislation de- 
signed to prevent their taking the 
very action they are now taking. Of 
course, other questions may and will 
naturally arise, but as far as I can 
see these are the principal matters to 
be considered at this time.” 


sidered by convention 


INSURANCE REPRESENTED 


Plans Made For Sending Delegates to 
Chamber of Commerce Meet- 
ing in St. Louis 





Insurance interests will be repre- 


sented at a convention of the United 
States Chamber of Commerce in St. 
Louis April 29, 30 and May 1. The 


National Council of the organization 
will meet April 28. The National As- 
sociation of Insurance Agents is now 
a member of the Chamber. Those 
likely to be chosen delegates to the 
St. Louis meeting are E. M. Allen, 
president of the Nationa! Association ; 
George D. Markham, St. Louis; James 
B. Wallace and Cliff C. Jones, of Kan- 
City. Secretary Miller, of the 
National Association of Insurance 
Agents, will attend some of the ses- 
sions as national counsellor of that 
body. 


Sas 


The Verdict of. the Great Jury. 


Your success as an underwriter depends upon the verdict brought in 


by the greatest jury in the world—the American public. 


For sixty- 


eight years the Massachusetts Mutual has been building up a nation- 


wide reputation. 


testify to the faithful and efficient service that it always renders. 


Its friends are everywhere and are ever ready to 


ere 


is no. better company to buy from and no better company to sell for. 
Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 185) 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 














Facts From Statement 
of Phoenix Mutual 


HAD LOWEST RATE OF LAPSE 


Eighty Per Cent of Production From 





Full-Time Men—High Rate 
of Interest Earned 
Here are some _ interesting facts 


based on the annual statement of the 
Phoenix Mutual Life: 

The actual amount of lapsed busi- 
ness was $3,673,000, about $250,000 less 
than in the preceding year, and over 
$2,000,000 less than in 1915. 
lowest and 
the Company’s history. 

The Company secured almost $300,- 
000 in single premiums during 1918. 

About 80 per cent of the Company’s 
pany’s business came from represen- 
tatives who were giving their full time 
the One hundred lead- 
ing producers reported almost $600,- 
000 in new premiums. 

Sixty per cent of the invested as- 
sets of the Company were represented 
by mortgage loans on real estate lo- 
cated in twenty-one states. The gross 
rate of interest earned in 1918 on these 
mortgage loans was 5.92 per cent. 

In 1918 the Company issued 80 per 
cent of its business on some form of 
life or protective plans. 

The mean amount of admitted assets 
of the Company yielded 5.42 per cent 
without any deduction for taxes or in- 
vestment expenses. 


It was the 


lapse surrender ratio in 


to business. 





When the Chamber met in Atlantic 
City it was noticed that insurance in- 
terests were conspicuous by their ab- 
sence, and this occasioned some com- 
ment. Insurance men were accused of 
playing a low hand. Now the National 


Association is a member of the Cham- 
ber, paying dues on the basis of its 
total membership. 

The National Board of Fire Under 
writers will have five representatives 
at St. Louis. 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Pan American Life 
Agents’ Convention 


MORE THAN HUNDRED ATTEND 


Address of Welcome By President Ellis 
—List of Topics Discussed 
at Meeting 


More than one hundred agents of 


the Pan-American Life attended the 
annual Agency Convention of that 
Company in New Orleans last week. 


Attendance represented sixteen states 
as well as Cuba and Central America. 

President Ellis delivered the address 
of welcome, the response being made 
by John Gamble. E. G. Simmons, 
v ce-president, discussed taking advan- 
tage of present opportunities. Other 
talks at the first session were on these 
subjects: “Re-Actionary fenefits of 
the War,” “Meeting After-War Prob- 
lems,” “Education of Pubhe in Life 
Insurance,’ “A Lesson In Thrift,” and 


“Measuring Up To Your Opportun 
ities.” 

Second Day’s Session 
The feature of the second day 
meeting was an address on “Oppor- 


tunity” by the general counsel for the 


Company, F. J McGivney. Other 
topics discussed on the second day 
were “Selling Suggestions,” “Home 
Office Service,” “The Pencil In An In- 


terview,” “Service to Old and New 
Policyholders,” “Getting One Hundred 
Per Cent Out of Yourself,” “The Sea- 
in Life Insurance,” “Procrastina- 
tors or New Prospects: Which is More 
Profitable?”, and “Ideals To Which |! 
Attribute My Success,” the last named 
paper being read by P. FE. Rodriguez. 
Among the papers read at the third 
day’s session were “The Future of 
Life Insurance,” “An Age of Ideals,” 
“Selecting Agency Material,” “Duty of 
General Agent to Home Office and To 
His Organization,” “The New Era in 
Life Insurance,” “Man Building, Char- 


son 


acter Analysi 

The Company's slogan for 1919 is, 
“He Who Serves Best Profits Most.” 
Henry A. Smith has completed 
twenty-five years’ service as general 


agent of the State Mutual, at Lowell, 


Mass 












The Agents of the 
New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 













Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 
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ARTHUR E. CHILDS, President 





The Columbian National Life Insurance Company 


LIFE, ACCIDENT, and HEALTH INSURANCE 
covering Permanent and Total Disability and Weekly 
Indemnity for Loss of Time— 

A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 











How I Sell Non-Cancellable 


Income Life Insurance Policies 


By J. C. Staples, Pacific Mutual Life, Philadelphia 

















[Mr. Staples speaks from experience 
‘as attested by the fine line of Non- 
Cancellable applications which he 
sends in as the result of his personal 
solicitation.—Ed. | 


This is the title of a new form of 
insurance our Company is issuing. It 
is a title that will appeal to insurers, 
and it should have equal significance 
to producing agents. I am sure you 
understand what I mean; if not, get 
together $5,000 or $10,000 in premiums 
on this policy and realize what a “Non- 
Cancellable Income” amounts to. We 
have never had anything offered us 
which if used in the right channels 
will produce such an income so easily, 
quickly and enduringly. I know many 
of our Agents are taking advantage of 
this policy and I wish to compare 
notes with them as to how they effect 
sales. | have found very simple meth- 
ods to be most useful. Let me outline. 

There is little satisfaction in ap- 
proaching the man of small means with 
this insurance, but the man of large 
afiairs is at once impressed if you in- 
troduce the contract as one the Com- 
pany has designed particularly for 
men in his class. With that introduc- 
tion, ask him for his memorandum pad 
and pencil in big figures the following: 


$1,000 per month = $12,000 per year 
Cost = $ 400 per year 
Twelve Thousand Dollars a_ year 


costing $400 a year then becomes my 
text, and I repeat it again and again 
and again, reverting to it in as im- 
pressve a fashion as possible, varying 
it bu tlittle. Persistent effort keeps 
his mind on these two figures. A sit- 
uation is created at once; he thinks, 
and I help him think on this one sub- 


ject—its possibilities and its cost. 
Our little green circular, Form 

A-1271, is very neat, but I do not use 

it. Try as hard as I can to keep his 


mind on the need of a $12,000 per year 
income costing but $400 a year; ques- 
tions will be asked that must be an- 
swered, and that will lead to some 


further statements such as: many men 
of affairs do not care to make claims 
for trivial disabilities, and of course 
do not wish to be charged for them; 
hence this policy has been purposely 
arranged to eliminate the first 30 days 
from each claim; note its low pre- 
mium. Later it will develop that the 
cost can be even further reduced by 
the elimination of the first 90 days. 
Low cost is not the only end we are 
triving for. We must also fit our 
proposition soundly to his needs. 

Our customer finds some difficulty in 
making up his mind as to which elim- 
ination he shall select and I have noted 
the most beautiful relief dawning in 
his intelligence more than once when 
I have relieved the situation by split- 
ting the Insurance $500 per month on 
one form and $500 per month on the 
other. It has been decided for him 
and he is playing safe. With the 
amount and form of indemnity set- 
tled, it is a very easy matter to add 
$15,000 or $20,000 in case of accidental 
death. They are glad to have it. 

Men of this type generally have con- 
siderable disability insurance provid- 
ing indemnity from first day up. Let 
them keep it. However, they readily 
agree that their best interests are 
served by a large income at low cost, 
and that they lose nothing if disabled 
a short time. 

The policy is renewable only to age 
60. My prospect will agree that he 
needs this insurance protection only 
during the productive years of his life, 


while he is striving to bring to a ful- 


filment his dearest ambitions; then his 
time is of real value; then he needs 
protection. Given to age 60 to fulfil 
his ambitions he is satisfied he does 
not need and he does not want to pay 
for an Income Policy during his de- 
clining years. 

I find one other field for this policy. 
Namely, in connection with an appli- 
cation for life insurance substituting 
the accidental total loss benefits and 
disability benefits of our multiple 
protection form. It completes the Life 
Insurance protection most perfectly 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 

















next birthday to 60 years. 
INDUSTRIAL POLICIES are in. full 


anteed by State Endorsement. 
GOOD CONTRACTS 





ASI LS. WALSH, President 


HOME LIFE INSURANCE COMPANY of AMERICA 


9% INOORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


immediate benefit from date of issue. 


ORDINARY POLICIES contain a valuable Disability clause and are guar- 


FOR LIVE AGENTS 


Executive offices No. S06 Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 


JOHN J. GALLAGHER, Treasurer 











International Life 
Merges Great Southern 


(Continued from Page 1.) 


Southern Life policies, and on the 
Texas business of the International 
Life, and will have general supervision 
of the combined agency force, antici- 
pating that the entire agency organi- 
zation of the Great Southern will con- 
tinue with the International Life, 
which already has a numerous agency 
force in the Southwest. In describing 
the merger, Mr. Carlton said: 

Texas Interests Protected 

“We have been moved to combine 
our assets and business with those of 
the International Life in the interest 
of the policyholders and stockholders, 
and the transaction has been carried 
out with firm regard to all Texas in- 
terests and after determining upon a 
policy of management which assures 
the people of this State the benefits of 
life insurance and investment funds 
on a larger scale. The International 
Life always has shown a conspicuous 
interest in the investment of its funds 
in Texas farm loans, having been at- 
tracted largely by the history of in- 
creasing land values in this State, 
while its treatment of its own policy- 
holders in Texas in the past has been 
such as to excite general commenda- 
tion and confidence. 

“Even before this 
International Life 
largest and strongest 
nies doing business in 
because it, like Life Insurance, is Non- 
Cancellable. If applicant is making 
application for a moderate amount of 
Insurance or does not carry much dis- 
ability insurance under other policies 
I use Company’s form, which does not 
eliminate any time from claims that 
may arise. 

I do not always close on first inter- 
view, and occasionally I am interrupted 
before finishing. Not once, but many 
times, after planting the seed of the 
Non-Cancellable Income idea I have 
had the party call me on the telephone 
within two or three weeks, and admit 
that he wanted further information. 
This means an order, and it proves 
conclusively that if presented to large 
men in a large way it will make them 
think. Our Company is practically the 
only one offering such _ protection. 
Later there will be others. I feel I 
must get there first. How are you 
doing it? 


transaction, the 
was one of the 
foreign compa- 
Texas, and the 














American Central Life 


Insurance 


INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 





Company has been noted in insurance 
circles all over the United States re- 
cently for having outstripped the rec- 
ord of every other old line life insur- 
ance company in the world for growth 
of insurance and assets during its ten- 
year period of business. The Great 
Southern Life began business nearly 
ten years ago, at almost the same time 
that the International was organized, 
and has run the latter company a close 
race for growth, having attained $77,- 
000,000 of insurance in force while 
the International Life has built up a 
business of $81,000,000. 

“The International 
vigor of the West and the 
parted by experienced, 
officers. 

“The business written in the past 
in Texas by both the Great Southern 
Line and the International Life is of 
high character, and it is located in the 


Life has the 
thrift im- 
successful 


most desirable section of the United 
States from the viewpoint of insur- 
ance companies, the experience in 


Texas having been particularly favor- 
able in respect of persistence of in- 
surance and the very favorable mor- 
tality experience. 

Great Southern’s Policyholders 

“The policyholders of the Great 
Southern Life by virtue of reserve se- 
curities have always enjoyed the best 
form of protection laid down by old 
line principles, but in addition they 
will enjoy the further protection of 
the compulsory deposit laws of Mis- 
souri under which their policies will 
be secured by a pledge of acceptable 
securities deposited with the State of 
Missouri, each policy to bear regis- 
tration and the seal of the State. 

“By the terms of the consolidation, 
the International Life will assume all 
policy obligations of the Great South- 
ern, and guarantees to carry out the 
exact provisions of all policy contracts 
in the same manner as the Great 
Southern Life policyholders in due 
course will receive assumption certifi- 
cates, endorsed by the State of Mis- 
souri, from the International Life, 
and will receive premium notices to 
enable them to deposit future premi- 
ums with the International Life 
through its Dallas Office.” 


CONNECTICUT GENERAL 
The paid life business of the Con- 
necticut General Life Insurance Com- 
pany for the first quarter of 1919 is 
$25,101,021, or 50 per cent of its 1918 
paid business. 


Company 
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J. E. Murray Discusses 
Analysis of Self 


VIEWS OF PENN MUTUAL MAN 





Agent Cannot Go Far Without Weigh- 
ing His Strength, Says Cleve- 
land General Agent 





J. E. Murray, of Murray & Walker, 
general agents of the Penn Mutual 
Life, in Cleveland, made a talk to 
agents of that Company, in which he 
discussed the weighing of shortcom- 
ings and strength. He said in part: 

“Self-analysis is not easy, and it 
takes more real, downright courage 
than most people possess. This is 
proven by the large number of fail- 
ures strewn all along the highway, 
many of which could have been averted 
had this principle of life been applied 
even in a small degree. One never 
gets very far in this glorious business 
of ours until he has learned to turn 
tl:e powerful searchlight of self-analy- 
sis upon himself, and to study his own 
manner of thinking, as well] as to scru- 
tinize carefully every line of conduct. 
Next to the possession of character I 
believe this power of self-analysis is 
the most important single possession 
in the makeup of the agents we want 
to be, and just the moment we find 
out that we have not the nerve to 
stand ourselves up before our own 
searchlight, that is the time to get 
out of this business. When we are 
thus confessing ourselves, let us not 
deal in such glittering generalities as, 
‘Oh, Lord, I am a sinner,’ but have the 
courage to go into details and admit 
that we loafed when we should have 
been hunting prospects or studying our 
clients’ needs as well as our own. Let 
us admit that we have been lazy, and 
frankly turn our new leaf. If we can 
thus pass in review our manner of 
thinking as well as our deeds, and 
label this as making for success and 
that as leading toward failure, well 
and good. 


Self-Discipline 


“After self-analysis comes self-dis- 
cipline. Useless one without the other. 
The man who has found out what 
ought to be done and is rigid disci- 


plinarian enough to make himself per- I 


form that task at the time when it 
ought to be done is the man who gets 
there. Probably more good agency 
material is lost or wasted right at this 
point than for any other cause. I 
know how easy it is to put off seeing 
the prospect, to sit around the office 
swapping cxperiences, but I know also 
that it never gets us anywhere. The 
courage that grasps the ‘hot door 
handles’ and masters the situation is 
what gets the business. 

That man who sees with the un- 
clouded eye of the seer what he is 
striving for and has the undying, un- 
bowed will to win, will surely win, 
because opposed to him will be so 
many who either do not know what 
they want or are not willing to pay 
the price. Some one has said that 
when a man writes his own creed he 
must write fairly or not at all. This 
point I wish to make for those who 
have a long, hard fight before them. 
. man’s ambition, his conscience and 
his self-respect may prove for him a 
terrible boss if he really knows what 
he wants to win, for they will make 
him pay the price. What is the price? 


A DISABILITY SUIT 


Comment By Penn Mutual Life On An 
Action Against A Company 
For $100,000 





The Penn Mutual Life makes this 
comment on an action over a disability 
feature suit: 

“This is not the company involved, 
and we are not going to name it for 
the reason that so doing might create 
an unfavorable impression; but the 
fact is that a company has been sued 
for a large sum, exceeding: $100,000, on 
the theory that the disability feature 
was operative in spite of a plain pro- 
vision to the contrary. The claimant 
had taken his policy a few months be- 
fore an accident on alighting from a 
train deprived him of both feet, which 
Icss had been defined in the policy as 
constituting a total and permanent 
disability. As the company did not 
pay the first annual instalment within 
one year of the date of the injury, 
suit was begun for the entire twenty 
instalments for which the policy stip- 
ulated. 

“The company’s defense is that inas- 
much as the claimant had paid but one 
semi-annual premium before the ac- 
cident occurred while the provision 
respecting disability made it effective 
only after one full annual premium had 
been paid, no liability was created. 

It will be interesting to observe the 
developments of the suit. If, by any 
misrepresentation of the contract or 
any perversion of law, liability can be 
established under the circumstances 
discussed, then it behooves the man- 
agement of other companies to shy 
away from the disability feature; for 
there will then be no measure of prob- 
able liability and antecedent provision 
therefor. The claimant ought to lose, 
and probably will.” 





we are, and what we do. What we 
are counts most. What we do depends 
upon that. Integrity a man must have 
—not just the honesty with dollars 
and cents, but that which goes deeper, 
the honesty of fair dealing, loyal and 
honest work, straightforward truthful- 
ness, open acknowledgment of error; 
never a little cheap kindness handed 
cut as charity when justice will put 
them beyond the need of charity. Am 
a four-square man, Is _ ability 
matched with reliability? No honest 
man can be captain of his own soul 
who owes a dishonest debt to any per- 
son, or in any relation in life. One 
must pay every debt of every sort. 
Character is not the possession of a 
lazy man. Courtesy is_ profitable. 
Rudeness is not dignity. Some small 
men think it is, and give offense that 
is never forgotten and never forgiven. 








CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies, 





























INTERNATIONAL LIFE cr se. Louis 


SMASHED ALL RECORDS IN 1918 
It was the Special Combination and New T. O. Policies that did the work. 


you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 




















INVESTMENT BILL 


Senator Towner has introduced a 
bill in the. legislature amending sec- 
tion 100 of the Insurance Law, in re- 
lation to investments made by domes- 
tic life insurance companies, by ex- 
cepting certain real property which is 
not deemed to be encumbered within 
the meaning of the section. The bill 
has been advanced to third reading 
by the Senate, without reference to 
committee. 





MONTGOMERY MONTH 


Montgomery Month with the Amer- 
ican National, of Galveston, in honor 
of J. Frank Montgomery, agency man- 
ager, resulted in $2,166,885 of new busi- 
ness, nearly $400,00 more than during 
any previous month. 





More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 


Company 
DES MOINES 
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HOME LIFE 


INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK | 

GEORGE E. IDE, President 





t 

The 59 Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundred Thou- 
sand was in dividends, The in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now over 
Thirty-Six Million Dollars 


The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars, 








For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 




















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 


W. S. WELD, Superintendent of Agencies 














IN THE CENTER OF THE U. S. A. 
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is located a big, vigorous, and growing in- 
stitution of Life Insurance. 


Our geographical location enables us to 
render exceptional service 
holders and field force. 


Over $180,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company | 


St. Louis, Missouri 


to our policy- 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





To establish a gen- 


Building A eral agency with- 
General Agency cut capital, says 
Without Capital Vice-President Ba- 

ker, of the Pacific 


Mutual, is a much easier question to 
answer and a much easier task to per- 
form than if the question at issue read, 
—“How to Build a Successful General 
Agency With Capital.” The life in- 
surance business is like other lines of 
business. The large mercantile houses 
of the country have universally grown 
from small beginnings, having been 
well-grounded by the man of small 
means, but by one who possessed good 
judgment and especially the old-fash- 
ioned virtues of honesty, diligence and 
everlasting persistence in the one 
direction. 


The house of Marshall Field, of Chi- 
cago, was started in a very small way. 
It has grown and developed year by 
year out of itself. Its former office 
boys are now at the head of the firm. 
The expansion of any business de- 
pends considerably upon the educa- 
tion, the broadening out and promo- 
tion to increased responsibility of its 
employees. But, to begin with, any 
business must be established by some 
man, or men, who work and economize 
and who are in the closest possible 
touch with every detail of it. It is so 
in our business. First, the general 
agent should see to it that he is a good 
producer of business himself. He will 
have to do this in order to provide an 
income and it is a good thing that 
his circumstances compel him to so- 


licit business, since it is very essential 
that he do so in order to make a 
success of his agency. He cannot hope 


to guide others in doing something he 
himself is not thoroughly familiar 


with. Besides, he can make more con- 
tracts with good men while he is out 
in the field than he can in the office. 
Just about as fast as his income in- 
creases his knowledge of men and 
ability to handle them to advantage 
will increase. Like the merchant, he 
learns who of his employees can be 


trusted with larger responsibility, and 
thus he broadens his scope of opera- 
tions. It is for the reason that his 
growth must necessarily be somewhat 
slow at the beginning that he should 
not attempt to handle a large terri- 
tory. He should start with a small 
field, taking his chances on securing 
more when he needs it. No man should 
attempt a task away beyond his abil- 
ity, but whenever his ability equals 
the task it is time for bigger things. 


This 
there 


the best 
demands big 
men of cour- 
energy. Before 


business demands 
is in a man. It 
men, broad-minded men, 
age, enthusiasm and 
a man can become a manager of men 
he must learn to manage himself. 
These qualities are contagious and ab- 


solutely essential. A large, successful 
agency organization is the work of 
years and, like other large business 


concerns, can only be built up by long, 
continued, conscientious and_ intelli- 
gent effort, and the best agency or- 
ganization is the one which has been 
developed out of itself without the aid 
of outside capital. 


+ + + 


“The Salt Lake Herald,” 


Husbands in discussing a census 
And bulletin on the employ- 
Fathers ment of women and 
children, mentioned the 


fact that 32 per cent of the widows of 
this country are obliged to earn their 
own living. In other words, one wom- 
an in every three, or thereabouts, who 
is deprived of her breadwinner is 


obliged to engage in some gainful oc- 
cupation in order to provide food, rai- 





ment and shelter for herself and her 
children. “We confess the percentage 
is far larger than we had thought pos- 
sible,” says the “Herald.” “That one 
widow in three must work for her liv- 
ing is almost incredible. This means 
that one wife in three is left penni- 
less on the death of her husband. It 
shows how close to the precipice at 
whose base is want and misery and 
poverty one-third of the families of 
this nation are living. And there is a 
remedy. It may be found in two words 
—life insurance. The astonishing 
thing to us is, not that there are so 
many men whose lives are insured but 
that there are so many carry no life 
insurance. It does not seem that any 
argument whatever should be needed 
to convince the man with a dependent 
wife and family that he should carry 
life insurance. . Every man_ with 
anyone dependent upon him should 
carry life insurance. Carry much if you 
can; carry enough at least to keep a 
este over the wife and the babies. The 
thought is not pleasant, but some day 
vou are going to die. And you'll sleep 
better o’ nights if you know the little 
woman and the children will have 
something when you are gone.” 
* * * 


In his little booklet on 


Life Insurance as a career, Frank L. 


As A the inducements  of- 
Career derwriting profession 
fered by the life un- 

Jones, of Indianapolis (now overseas, 


in charge of life insurance education 
for the army and navy) summarizes 
nine points as follows: 

1. It is a lifetime career. 

2. A career which requires 
vestment of capital. 

3}. It should be a profitable career. 

4. It is a healthful career. 

5. It provides a home career. 

6. It is a live career. 

7. It is a career of service. 

8 It is a career of mental and spir- 
itual growth. 

9. It offers an independent career. 


no in- 





Lieut. Donald Armstrong, who re- 
cently returned from service abroad, 
has been elected president of the A. 
T. Armstrong Insurance Co., Syracuse, 
succeeding the late A. T. Armstrong, 


his father. 








State 





In 1918 a larger volume of both written and paid-for 
business was produced than in any previous year. 


1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


OUR ACHIEVEMENT—Protection and Service Unexcelled. 
Additions are made to our agency force when the right 
men are found. 


B. H. WRIGHT, President 
STEPHEN 


Assurance Company 


of WORCESTER, MASS. 
Incorporated 1844 
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Mutual Life 
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Farming and selling 


Analogy Between life insurance are 
Farmer very much alike, 
and Agent says the New York 


Life. The method 
of making two blades of grass or a big- 
ger turnip grow where formerly only 
one blade of grass or a smaller vege- 
table grew is called intensive agricul- 
ture. Similarly intensive salesmanship 
is making two sales instead of one or 
placing a policy for $5,000 where the 
man might have wanted only $2,500. 
Intensive farming and intensive sell- 
ing are nothing more than specially 
directed effort—Concentration. 

Instead of scattering his efforts over 
too large an acreage the progressive 
farmer focuses his attention, and con- 
centrates his labors, on a smaller piece 
of land. His crop is actually larger. 

The successful salesman is the man 
who concentrates, who appreciates that 
this is the day of specialization. Inten- 
sive agriculture has come about by 
reading and education, by specializa- 
tion, by hard work. Intensive salesman- 
ship comes from the same Causes and 
brings large remuneration according 
to the work you put in, for certainly 
arguments were never so little needed 
as now. ‘The world admits that life 
insurance is a necessity. 
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word, 


Policies that are 


and you will stay with it 





What An Agent Wants 


A Company whose name, everywher 
is his best introduction. 
opener, and age and size are impressive. 


unexcelled. 
Strength and safety that need no demonstration. Un- 
srupassed service to policyholders — the thing that 
makes solid patrons out of first-time customers. 


The Oldest Company in America! 
and it will stay with you. 


For terms to producing agents ddress 


The Mutual Life Insurance Company 
of New York . 


34 NASSAU STREET, NEW YORK 


> a household 
Prestige is a door- 


Big Dividends. 





Come with it 

















IVES & MYRICK WIN 





Get Silver Cup After Successful Com- 
petition With Chicago Agency 
of Mutual Life. 





Results in the competition for the 
month of March between the Chicago 
Agency of the Mutual Life and the 
New York Agency of Ives & Myrick, 
managers, has been made public. 

The competition was on the basis of 
the full annual paid for business of 
1918 divided by twelve. 

The quotas were respectively: 


ee arr er er ey 
£vO8 @ BEVCICE 66..6000s545 1,197,605 
The results were as follows: 
Quota. Paid for. 
Ives & Myrick..... $1,197,605 $2,073,000 
oo” f° eee 1,418,991 2,043,500 


The Ives & Myrick Agency, there- 
fore, wins the silver cup which was in 
competition. 


The competition was a great stim- 
ulus to both Agencies and it was a 
very close, even fight up to the very 


end. 





THE PURITAN’S RECORD 





But 
In- 


In Eleven Years Surpassed All 
Four Companies in Ordinary 
crease in Rhode Island 


On January 1, 1908, there were 
twenty-seven non-industrial companies 
writing insurance in Rhode Island. 
Among the number was the Puritan 
Life, which had only a few months 
previously entered the field. Many of 
these companies had long established 
agencies in Rhode Island, and the Puri- 
tan had its reputation to make and 
its organization to create in addition 
to writing business. On January 1, 
1919, the Puritan had surpassed all but 
four of these companies in the amount 
of increase of ordinary insurance in 
force in Rhode Island. 





MISS HALL TO WED 


Romance crept into the election pro- 
ceedings of the Travelers Girls’ Club, 
it was learned this week. Out of 1,800 
or more young women Miss Uytendale 
W. Hall, a proofreader employed by 
the Travelers, was nominated for the 
presidency of the club. She declined 
the honor with thanks, saying she in- 
tended to leave the Travelers April 
1st, as she was to be married. She is 
to become the bride of Herbert Foley, 
formerly of this city and now identi- 
fied with the Milwaukee Branch of the 
Travelers. 
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Some Government War Secrets 


—and the reason for the Victory Liberty Loan 


” E HAD promised the Allied war-chiefs 
that we would have in France by July of 
last year, 600,000 men. On that date we 

had a little over 1,900,000. We had behind 
them nearly 2,000,000 in this country under 
training who would have been on the front 
before July, 1919, and we had behind those 
4,000,000 men as many more men as were 
necessary to do the job. 
“Four million men in France meant at least 
20,000,900 tons dead weight of shipping to take 
care af them, and we hi: ad that program under 
way and were making our maximum output Just 
about the time the armistice was signed. ‘Twenty 
million tons of shipping at present cost means 
just about $4,000,000,000 or a little over. 
“Did you know that those 2,000,000 men 
in France, who did so much to bring the war 
to an end, had only one small battery of Ameri- 
can-made artillery behind them; just one bat- 
tery of 4.7 and a few big naval rifles!’ The rest 
of the artillery used by the American soldiers 
was made by Frenchmen in France. But, on 
the way was a great stream of guns and shells 
that would have blown the German army off the 
earth. But that stuff had just come into large 
production in November, 1918. And it is for 
the deliveries on that big peak production that 
we have to pay in December and January and 
will have to continue to pay for in ebruary.” 


* Bs + 


“Our program for tanks, of which few got into 
action, was, | have been told, to provide fora 
tank in 191g for every 75 feet of the front.” 


ok * + 


“Those are some of the things that cost 
money, and practically none of those great 
supplies of artillery, of shells or tanks, even 
of ships, practically none of that stuff was ever 
used. What an awful waste! We are asked to 
pay for a dead horse that never drew a load! 
It is discouraging, paying for something that 
1S no good! 

“Well, let’s see if it’s any good. Do you realize 
that the ‘Tieton army was never re ally routed; 
that except for a little bit of a stretch down 





The Clean-up” 
Button — 


in Alsace-Lorraine it was never fighting on 
German soil? They were brave soldiers, the 
German soldiers. They still had millions of 
them on the Western front. And yet they 
surrendered while they were on foreign soil. 
They had a fleet which had required years 
and years and years to build and it flew the 
white flag without firing a shot.” 


* * * 


‘I cannot believe that these great stores of 
munitions were wasted. In addition to the 
bravery of the American doughboy that ar- 
rived in France and got into action in numbers 
about the 15th of July and turned the tide 
and drove the Germans back, in addition to 
his bravery and his almost reckless spirit of 
determination, for which the praise cannot be 
too high, I say in addition to that, I believe 
there was one other factor that brought this 
war to an end at least one year before the 
most optimistic of us had dared to hope for. 
One other factor, and that was that Germany, 
her general staff, knew that back of the few 
hundred thousand Americans that really got 
into big action, and back of the 2,000,000 in 
France, was another 2,000,000 ready; and de- 
spite the fact that we had practically no artil- 
lery of American make on the Western front, 
that there was a great stream of American- 
made artillery on the way. And it is my con- 
viction that the German staff knew that if they 
prolonged the war into 1gig, they were invit- 
ing, not certain defeat, but certain annihilation.” 


* ca * 


“We are asked to pay for things that were never 
used; we are asked to pay for shells that never 
were fired; for cannon that never reached the 
battlefront, but we are asked to pay for those 
things that helped in a major way to bring this 
war to an end in 1918 instead of 1gig. And the 
bringing of this war to an end twelve months 
before we could logically look for it means that 
we are asked to pay for saving the lives of 100,000 
or 200,000 American boys who would have died on 
foreign soil had the war continued another year.”’ 


—Extracts from a speech by Hon. Lewis B. Franklin, Director 
War Loan Organization, U. S. ‘Treasury Department. 


Space contributea by 


The Eastern Underwriter, 105 William Street, New York 


Prepared by American Association of Advertising Agencies cooperating with United States Treasury Department . 
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under the act of Congress of 


LIMITATION IN NEW YORK STATE 

Since last November the Life Insur- 
ance Companies of the country have 
unprecedented vol- 
ume of new business. Whether this 
is attributable to the hundred millions 
of dollars or more paid out in death 
claims due to influenza, the relief to 
the mind brought about by the armis- 
tice, or to other causes is secondary 
to the fact. A recent canvass amongst 
the companies doing business in the 
State of New York showed that un- 
less some relief was obtained under 
Section 96, they would all have to dis- 
continue the writing of new business 
late in September or early in October, 
throwing thousands of iife insurance 


been writing an 


agents out of employment or compell- 
ing them to place their business in 
companies which have not been au- 
thorized to do business in the State 
of New York and, therefere, are not 
restricted in volume or in expenses. 
The New York Depart- 
ment is fortunate in having at its head 


Insurance 
a hard-working, conscientious and 
able administrator who possesses the 
additional advantage of having served 
in the Legislature at the time the so- 
called Armstrong Laws were passed. 
Phillips is, therefore, 
under 


Superintendent 
familiar with the 
which the laws were passed and has 


conditions 


been able, during his administration, 
to observe at close quarters the actual 
operation of the various Sections. Re- 
cently the situation which exists was 
brought to his attention, and after 
careful inquiry he has introduced into 
the Legislature a bill which will give 
the Superintendent broad discretion- 
ary powers with respect to the volume 
of new business which a company may 
issue. It is expected that the bill will 
receive the early endorsement of the 
Legislature and of the Governor, as 
it is obviously needed to protect the 
interests of home institutions. 

While The Eastern Underwriter 
heartily approves the advanced step 
which the Superintendent has taken, 
we believe that the logic of events has 
clearly demonstrated the wisdom of 
repealing the entire Section. This 
Section, taken with Section 97 (limi- 
tations of expenses) was intended to 
check high pressure methods and ex- 





THE EASTERN 
travagant outlays incident thereto, 


which were characteristic of the pe- 
riod before the Armstrong Investiga- 
tion, and the expectation was that 
Section 97 by limiting cost, and 96 by 
limiting volume, woull produce re- 
sults beneficial to policyholders. It is 
now apparent—eleven years after the 
while 96 
may have served a helpful purpose at 
the outset, that Section 97 limiting cost 
and expenses taken with Section 83, 
requiring the payment of dividends an- 


passage of the Laws—that 


nually, have been the real restraining 
factors; while it is fair to record that 
the officers of the present day are not 
imbued with the intense commercial 
spirit which in former days sometimes 
This is 


characterized the business. 


the day of high ideals.. It is service— 
not size—to which they are bending 
their energies. 

If the allowance for first year’s ex- 
penses under Section 97 can be taken 
as a fair measure of the cost of ac- 
quiring new business, it follows that 
produced at 
this cost must necessarily be obtained 


the volume of business 


by fair methods and reasonable out- 
lay and not through the stimulus of 
excessively high commissions, bonuses 
or other rewards such as obtained 
prior to 1907. The value of Section 96 
incidental 
slight value has been more than offset 
If it had been 
form the 
Sub- 
standard Insurance and the Intermedi- 


has’ been only and_ this 
by its embarrassments. 
retained in its original 


growth of Group Insurance, 


ate business of the Industrial compa- 


nies would have’ been — seriously 


checked. 
velopment of the 


The natura! and healthy de- 
business in these 
departments, taken with the normal 


growth of the ordinary business of 
the companies following upon the new 
affected after 1907, has 
encouraged various amendments and 
yet the chief defect of the Section has 


not been eliminated—that of arbitrar- 


organization 


ily limiting the business which a com- 
pany can transact under healthy nor- 
mal conditions. 

No company can determine in ad- 
vance its volume of new business. By 
means of educational methods and in- 
spirational work and without any in- 
overhead 
reach its 


crease of commissions or 
charges, a company might 
limit before the end of the year. This 
would result in throwing thousands of 
its agents out of employment tempo- 
rarily, or compelling them to write 
business for other companies. Even 
if a certain percentage of the agents 
were discharged in the effort to curb 
production, conditions might be en- 
countered such as those which existed 
in this country after our entry into 
the World War, when the minds of 
disturbed and they 
tated to enter into new ventures. 
Under such conditions a material de- 
crease in volume would place upon the 
agency officers the responsibility of 
giving employment to new agents in 
order to again produce the normal limit 
of their companies: thus alternately 
disturbing consistent and progressive 
organization. 

Any Section which checks the devel- 
opment of organization and the writ- 
ing of new business, when the proper 
cost has been determined, is bound to 
operate to the disadvantage of the 


men were hesi- 


Public and of the 
amendment proposed by the Superin- 
tendent of Insurance will help the 
companies in their present 
but it does not follow that it will save 
a similar predicament a 


them from 


year or so hence. The country is grow- 


ing in wealth and population and the 


demands for life insurance are con- 


stantly increasing. There should be 


no limitation where cost is limited and 


conservative conditions prevail. 
Another argument in favor of Sec- 
tion 95 was that it would check the 
undue accumulation of assets. Whether 
this is helpful to sound insurance and 
to the economical fabric of the coun- 
try is open to serious doubt.  Evi- 
dently the Armstrong Committee did 
not sufficiently take into consideration 
that the accumulation of assets in the 
leading and older companies would be 
automatically checked by the maturity 
of deferred dividend policies and the 
other 


maturity of endowment and 


forms of contracts: nor could they 
foretell the National 
Wealth affording broader opportuni- 
ties for investment. If a comparison 
were made of life insurance assets and 
National Wealth in 1907 and again in 
1918, it is probable it would be found 
that the assets of the companies has 
not increased in proportion to wealth. 


increase in 


The amendment proposed by Super- 
intendent Phillips is a step in the right 
direction and expresses the spirit of 
constructive which, it is 
hoped, will soon lead to the complete 


legislation 


elimination of the unwise restrictions 
of Section 96. 


THE LATE JOHN R. HEGEMAN 

From every standpoint the late John 
R. Hegeman was a great man, not only 
in creative ability, imagination, vision, 
and qualities of heart as well as mind, 
but in his capacity for recognizing 
strength, talent and genius in others 
and in building up an organization 
which stands comparison with any in 
the industrial world. He went into 
life insurance at a time when to win 
was the exception; into a company 
its swaddling clothes; 
insurance— 


which was in 
into an idea—industrial 
that to him possessed glorious possi- 
bilities of development. If he had 
failed to realize his dreams hundreds 
of thousands of people whom his Com- 
pany insured could not have called him 
blessed. He triumphed, and his mon- 
ument is the Metropolitan Building. 
TEN YEARS A -GENERAL AGENT 

This is the tenth anniversary of the 
agescy of Lee C. Robens, New Eng- 
land Mutual Life, Hartford. In 1918 
the agency paid premiums on $358,402. 
During the decade the agency has 
made a gain of 200 per cent in insur- 
ance in force. 





BLACK TOM CASE DECIDED 

The Supreme Court, in Jersey City, 
has returned a verdict of $413,392 
against the Lehigh Valley Railroad 
and in favor of B. H. Howell, Son & 
Co., New York, for sugar lost in the 
Black Tom Island explosions. This is 
the first of the large subrogation suits 
against the railroad. 





Manager Harvey, of the Royal Ex- 
change, has returned from the Coast 
Asked by The Eastern Underwriter if 
he had reached any decision regarding 


the rumored re-entry of the Royal Ex- 
* * * 


companies. The 


dilemma, 


Human Interest 





PLATT WHITMAN 


Platt Whitman, who has been ap- 
pointed Insurance Commissioner of 
Wisconsin, succeeds a group of men 
who have been forceful personalities. 
M. J. Cleary, his immediate predeces- 
sor, has been made second vice-presi- 
dent of the Northwestern Mutual Life. 
As an insurance commissioner, “Mike” 
Cleary was one of the best. Before 
Mr. Cleary took office the position of 
insurance commissioner was held by 
Herman Ekern, who was a student of 
the business, an independent thinker 
and a convincing speaker. He is now 
counsel for the mutuals. Among other 
commissioners in the past was Dr. W. 
A. Fricke, who is president of a life 
insurance company. 


_The new commissioner is a former 
State senator. Senator Whitman has 
been active in the ranks of conserva- 
tive Wisconsin public men. He is a 
lawyer and banker at Hishland; was 
born in Dolgeville, Wis., in 1871; was 
graduated from the Jniversity of 
Wisconsin in 1893; and from the law 
department of the university in 1895, 
He was elected to the Assembly in 
1908; to the Senate in 1914. At the 
last session of the Legislature he was 
head of the Joint Committee on 
Finance. 
* * Ok 


_ Eleanor Morgan occupies a position 
in insurance which is unique. She is 
probably the only person who makes 
her living in an agent’s office by acting 
as psychologist for the agency. That 
is her job with the E. A. Woods 
Agency, of Pittsburgh. Miss Morgan, 
whose youth and charm would swell 
the Harvard psychology class by the 
hundreds if she were to teach that 
subject there, has been out of Vassar 
Just one year. She then went to the 
Carnegie Institute, and some months 
ago joined the Woods agency, where 
she has shown unusual capability. One 
feature of the annual meeting of that 
agency last week was a series of men- 
tal tests conducted by Miss Morgan, 
and which was taken by everybody 
present. 
x ok Ok 


Milton W. Sutton, of the Aetna Life, 
connected with the New York office, 
at 100 William Street, closed a life 
annuity case last week on which he 
collected a single premium of $17,000. 
Mr. Sutton is associated with Clarence 
Giffin, manager of the accident and 
health department of the Aetna Life, 
in New York City, and is accustomed 
to closing big cases for New York 
brokers in both the life and accident 
insurance departments. 


* * * 
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FIRE INSURANCE DEPARTMENT : 





Long Leave of Absence 
for Ralph Potter 


FILLED DIFFICULT POSITION 





Secretary of Underwriters’ Association 
of New York State Has Not 
Been In Good Health 





Ralph Potter, who has held down 
the difficult position of secretary of 
the Underwriters’ Association of New 
York State for a number of years, has 
been given a six months’ leave of ab- 
sence, it is reported. Mr. Potter is 
not in good health. 

For some years the office of secre- 
tary of the Underwriters’ Association 
of New York State has not been a 
bed of roses. This association is a 
rate-making body, and situations are 
frequently arisen in various cities 
with agents as well as public officials 
which needed the most diplomatic 
handling. For sometime Rochester, N. 
Y., was a trouble spot. More recently 
there has been controversy at Albany. 
When cities complained of their rates 
Mr. Potter was the man who appeared 
in public to try and straighten the 
matter out. One of the most recent 
controversies was at Troy. Farm rates 
have added to the secretary’s troubles. 

Mr. Potter’s relations with the trade 
press have never been close. He did 
not give out news, saying it should 
come from the companies. 

It is not known who will be Mr. Pot- 
ter’s successor. Several names are 
mentioned. Lawrence Daw wchief en- 
gineer, is a Stevens Institute man, who 
was with the Underwriters’ Associa- 
tion of the Middle Department; then 
was a special agent; then went with 
the Underwriters’ Association of New 
York State. He is regarded as a par- 
ticularly efficient association man. 


PLATT, YUNGMAN OUT 








No Longer Handling Automobile In- 
surance Department of Insurance 
Company of North America 





Platt, Yungman Co., Philadelphia, 
are no longer handling the underwrit- 
ing end of the Insurance Company of 


North America’s automobile depart- 
ment. The company is handling this 
itself. 





COMMISSION QUESTION UP 

There will be a joint meeting of ex- 
ecutives of companies, members of the 
New England and Eastern Automobile 
Conferences, in the assembly room of 
the New York Board, 123 William 
Street, April 15, to discuss the com- 
mission situation. In a number of 
eastern cities this subject is still in 
an unsettled state. 





Franklin Fire 
Ninety Years Old 


COMPANY GROWING’ RAPIDLY 





New Capital Stock, Fully Subscribed, 
Adds Million Dollars To 
Company’s Assets 





On April 8 the Franklin Fire Insur- 
ance Company celebrated its ninetieth 
anniversary. The new capital which 
has been fully subscribed will add 
$1,000,000 to the assets of the company. 
In an attractive booklet to agents the 
Company says: 

“We are confident that the ninetieth 
anniversary is an occasion that will 
mean n uch to those agents whose rec- 
ollection of the Company goes back 
almost half a century, and the present 
financial standing of the Company will, 
it is believed, recommend the Company 
to all of its agents, including those 
who have represented it but a short 
time. 

“The achievements of the Company 
from its organization right up to the 
present time in furnishing sound in- 
demnity to the insuring public and in 
successfully withstanding the ordeal 
of many and sometimes notable con- 
flagrations in past years were fully 
related in the historical pamphlet pub- 
lished by the Company a year ago.’ 
Elbridge G. Snow is president of the 
Franklin Fire. 





“WET GOODS” CONCLUSION 





Each Company Will Shape Its Own 
Policy In Writing Up Liquor 
Business After July 1 





News that a Western Union Com- 
mittee, with C. A. Ludlum as chair- 
man, was sounding companies to get 
their attitude regarding writing liquor 
business leaked to the daily papers 
and was the subject of many long 
stories. Some of them treated in a 
humorous vein. However, at the Phila- 
delphia meeting this week the com- 
mittee reported its conclusions that 
each company must shape its own pol- 
icy as regards the writing of wet 
goods after July 1. 





MORE TERRITORY FOR YOUNG 


Frank W. Young has been given 
charge of the entire New York State 
field of the Commercial Union outside 
ot New York and suburban territory. 





The assistants under him will be 
Charles J. McGinley and Leon H. 
Sturgis. 








MARINE AND FIRE 
INSURANCE COMPANY, Limited 


OKI 








| 
| UNITED STATES FIRE BRANCH 
| J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 








INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 
$9,2 16,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 








LINES WRITTEN 
FIRE MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ZETNA LIFE INSURANCE CO. 
JETNA CASUALTY & SURETY CO. 











PHOENIX 


Assurance Company Ltd., of London 
(Established 1782) 


FIRE 
USE AND OCCUPANCY — TORNADO SPRINKLER LEAKAGE — 
RIOT AND CIVIL COMMOTION — EXPLOSION 
HEAD OFFICE FOR THE UNITED STATES. 
100 William Street, New York City 


Percival Beresford, Manager 








BINDERS EFFECTED ON NEW JERSEY RISKS 


Irvin T. Bernhard 
68 William S 19 Elm Ave., 


New York, N. Y. Hackensack, N. J. 
Scottish Union & Nat. Ina Co. Eagie & Br. Dom, Ins. Co. Ohio Farmers Ins. Ca, 
Niagare Detroit Und. Glens Falls Ins. Co. Yorkshire Fire Ins. Co. 


American Eagle Ins. Co. 














LEWIS & GENDAR, INc. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 
Northern Asse. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Inc. of N. Y. 
ay British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 
Detroit F. & M. Ins. Co. of Mich. 


Employers’ Lia. Assce. Corp. of London 
Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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Legislators Will 
Confer About Rates 


TOWNER BILL WILL NOT PASS 


Insurance Men And Superintendent 
Will Meet With Senators And 


Assemblyman For Compromise 


Following a hearing on the Towner 


rating bill in Albany, at which the 
Iccal brokers’ association and other 
insurance men appeared to protest 


against its passage it was announced 
that a joint sub-committee of the Sen- 
ate and House shall meet with Super- 
intendent Phillips after the legislature 
to 


will cure 


adjourns and try agree upon a 


measure which rate discrim- 
inations. It is to stop discrimination 
that Mr. Phillips had the Towner bill 
introduced. He is against state rate 
making, but believes. there must be 
ltgislations of some kind to stop dis 
setisfaction on the part of property 
owners. 
The 
position that 


books can be 


brokers’ association takes the 
the statute now on the 
strengthened by amend 
ment. The Towner bill would if 
passed demoralize the rate-making 
system and jeopardize the solvency of 
companies 


STURHAHN ELECTED PRESIDENT 


Danish Interests Affiliated With Fre- 
linghuysen And Others In 
New Company 


Carl F. Sturhahn has been elected 
president of the American Fire Insur- 
zwnee Corporation of New York, the 


which has been revived by 
Frelinghuysen and 


charter of 
Senator Joseph S. 


lis associates. Mr. Sturhahn was for- 
merly United States manager of the 
Rossia. Thomas B. Boss has been 
elected secretary and treasurer. It is 


planned to increase the capital of the 
Company to $400,000 and the surplu 
to $600,000. 

In the meantime, it is reported that 
there is a close working arrangement 
between Mr. Sturhahn and Danish 
companies, that interests identified 
with the Internationale, of Copen- 
hagen, and the Reinsurance 
Company, of Copenhagen, have become 
financially interested in the American 
lire Insurance Corporation. A. Wiin 
gaard, general manager of the Inter 
netionale, has sailed for Denmark. It 
is also reported that a Scandinavian 
re-insurance pool is being formed by 
companies there and a company will 
be organized and entered here 


Rossia 


GETS CLOCK AND CHANDELIER 


Former From Official Staff and Field 


Men; Latter From Clerical Force 
of Companies 
E. G. Richards, the retiring United 


States Manager of the North British 
& Mercantile, and retiring president 
of the Pennsylvania, Commonwealth 
and Mercantile Insurance ‘companies, 
was presented with a beautiful clock 
and a chandelier by representatives of 
the companies a few days ago. The 
presentation was a felicitous event, 
and expressed the deep-seated affec- 
tion that the donors have for Mr. 
Richards and the pleasant relationship 
which has existed for so many years. 

The clock came from the official staff 
ard field men 

The chandelier, of Tiffany art glass 


and mounted on a marble pedestal, 
came from the clerical force. 

Mr. Richards will leave next week 
for his Summer home in Massa- 


chusetts. 





MATHER TO BE UNDERWRITER 
Merchants And Shippers About Ready 
To Write Marine—Many Prom- 
inent Enterprises’ Interested 
Charles Kk. Mather, of Mather & Co., 
Philadelphia and New York, is to be 
the underwriter the Merchants & 
Shippers, the new marine company or- 
ganized by Isaac H. Klein and his as- 
Mr. Mather and his firm are 
men that 


lor 


scciates 
so well known to insurance 
they need no introduction. 

The Merchants & Shimpers has ap- 
plied to the Department for a final 
examination preliminary to obtaining 
its license. Headquarters will be at 
40 Wall Street. 


The officers of the company are: 
President, Isaac H. Klein, insurance, 
105 William Street; | vice-president, 
Samuel P. Goldman, lawyer; second 
vice-president, Robert | OF singer, 
leather merchant; treasurer, Julian B. 


Beatty, American Metal Company; 
secretary, Sylvan Bier, lawyer. 


NEW ASSISTANT SECRETARIES 
Glenns Falls Insurance Co. Advances 
H. W. Knight, F. M. Smalley, F. 
L. Cowles and J. A. Mavon 


A number of changes at the home 
office of the Glens Falls have been an- 
nounced by the Company 

“The increased business of this office 
required reorganization its 
working force and the following have 


as follows: 


some of 


ben designated assistant secretaries: 
H. W. Knight, I. M. Smalley, FL. 
Cowles’ and J. A. Mavon. Mr. Mavon 
and Mr, Cowles have been employed 
in the office for several years and Mr. 
Knight and Mr. Smalley have been 
brought in from their many vears’ 
service of the company in the field. 


G. P. Crawford, one of the company’s 
examiners, and in its employ from boy- 
hood, has been appointed special agent 
for Northern New York with head- 
quarters at the home office, and S. L. 
1° rter, especial Western New 
York, with headquarters at Syracuse. 
Mr. Porter has rendering the 
same in the field for an- 
COMMA, 


yzent tor 


lye en 


SCFVICC Sate 


MEETING DATE CHANGED 
The York State 
ssociation of Lo al Insurance Agents, 
which was to have been held in Syra- 
cuse, June 12 and 13, has been changed 
to June 10 and 11, at Syracuse. The 
reason for the change is inability to 
obtain hotel accommodations for the 
dates originally elected. 


meeting of the New 


\ 


SCHEDULE RATER AVAILABLE 
\ fire schedule rater with three 
vears’ experience, who has been in 
France with the United*States forces, 
would like to hear of a connection. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 
CAPITAL FIRE OF N. H. 


PERCY: B. DUTTON, 


EUTONIA FIRE OF PA. 
BRGIA HOME OF GA. 


‘Manager, “RO CHESTER 


. 











SCHAEFER & SHEVLIN 


{00 William Street 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handing Suburban Business 


New Yerk, H. Y. 


Phones John 1167, 1168 
Ne 











FOUNDED 179, 1792 





Surplus to Folicyholders, $12,922,516.93 





Insurance Company of 


NORTH AMERICA 


PHILADELPHIA 

127th ANNUAL STATEMENT DECEMBER 31, 1918 

Cash Capital ....c-cccccccccccscccccccccccccccccccves $ 4.900,000.00 

Reserve for PLOMIGMS ....ccccccccccccesccccecceses 12,217,808.92 

Reserve for LOSSES .........cccccccccceccescceccees 4,594,236.33 

Reserve for TaxeS .........ccccseceecceseceecrecees 1,030,000.00 

‘ All Other LiabZlities .............ccccccccccccceces asulnais 

The Oldest American Surplus .... cee ccccecccccsccccccsecceescevenerevers ees 
ee SE ES $30,801,413.40 


Losses Paid Since Organization, $203,147,689.78 


Fire Insurance, Tornado, Sprinkler, Exp'osion, Inland Transit, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 


Marine, Rent, Leasehold, Parcel Post, Regis tered MaiL 


1919 


Salesman’s Floater, 








BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 
January 1, 1918 


Assets $2,192,173.14 


Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 
UnEluSive ..ccccccccccccccccocs 25,298,472.00 


W. B. MEIKLE, Pres. & Gen. Mgr. 








H.KRAMER 


ADJUSTER 
FOR INSURANCE COMPANIES 
45 John Street, New York City 








THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District n 


100 WILLIAM STREET, NEW YORE 














Represented at 
9&5 William Street, 








S. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, “47 John——588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 














PHILA DELP AT A 








ADEQUATE 
FACILITIES 





CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 


SATISFACTION 
SERVICE 


ALL LINES 











| ALL LINES 


PENNSYLVANIA NEW JERSEY 





no enema eer 





307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handlin;; SURPLUS LINES 


PITTSBURGH, PA. 














EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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“STANDARD’S” NEW DIRECTORY 


Editor Belcher Does Good Job, As 
Names of Companies and Agents 
Are Accurate. 





Directory of New 
England, published by “The Standard,” 
of Boston, has been growing larger 
every year, and the 1919 issue is 1,136 


The Insurance 


pages. The book represents a great 
deal of work, but what is more im- 
portant, the information contained is 


accurate, which cannot always be said 


of State directories of insurance 
agents, some of which contain names 
of many dead men. 

Probably the Standard’s book is 
most interesting in the Boston section, 
which takes up over one hundred 
pages of fine print, all of the sub- 


urban agents being listed, as well as 
other agents. 

Boston agencies which’ represent 
seven or more fire insurance com- 
panies are Cyrus Brewer & Co., De- 
wick & Flanders, Gale & Stone, Gil- 
mour, Rothery & Co., Hinckley & 
Woods, Kaler, Carney, Liffler & Co., 
Elmer A. Lord & Co., Obrion, Russell 
& Co., John C. Paige & Co., Russell & 
Fairfield. 


WILL MAKE COAST TRIP 


Secretary Miller of the National As- 
sociation of Insurance Agents. will 
start on a trip to the Pacific Coast 
April 23. The next two days he will 
be in Chicago and on the 28th and 
24th in St. Louis. From there he will 
go to Omaha and Salt Lake, arriving 


in Los Angeles the 6th or 7th of May, 
He will be in San Francisco about the 


loth and in Portland and Seattle about 
the 20th. Spokane, Denver and Du- 
luth will be visited and some other 


places not yet selected. 


RECEPTION FOR’ RICHARDS 
A reception to E. G. Richards will 
be given by employees of the North 


British. The event will be at the Hotel 


McAlpin on April 24. 


TAKES OVER PERRY COMPANIES 
Ernest Rutz To Represent National 
Union, Springfield, Royal and 
Hartford in Port Richmond 


Ernest Rutz, whp hha is been associ- 
ated with the Perry Agency at Port 
Richmond, Staten Island, since 1899, 


and who has been underwriter for the 
has taken over the companies 


agency, 
in the agency and will continue the 
business, which is at 1916 Richmond 
Terrace, Port Richmond. The compa- 
nies are the National Union, Spring- 
field, Royal and Hartford fire insur- 
ance companies; Hartford A. & IL. and 


Royal Indemnity. 

The business was started by W. H. 
Perry in 1874; in 1911 it became W. H. 
Perry Co.; and in future the office will 
be run under the name of Ernest Rutz. 


SERIOUS SITUATION 


Criticism of Jersey City Water Works 
By Board of Fire Underwriters 
The Jersey City newspapers are 

printing long stories about the water 

situation there, underwriters having 
charged that the situation is serious. 

The underwriters say that the pres- 

ent plans for the improvement of Jer- 

supply by the build 


sey City’s water 
ing of a supplemental pipe line from 
the Boonton reservoir to the mouth 


of the Watchung tunnel are faulty and 
will not increase the pressure of water 
in Jersey City’s mains a single pound. 


TO ENTER CALIFORNIA 
The London & Lancashire Life & 
General, of which E. E. Hall & Co. are 
United States managers, will enter 
California early in the Summer. Mr. 
Conklin, of this office, will visit the 
Coast, probably in May. 

















Better Could One Want” 











|“AMERICA FORE” | 


which 


TAL, 


and just 


my 


success in 
all times 


with the 


“In the twenty-five years of service for 
THE CONTINENTAL" —w 
Agent who by virtue of long service 
has just been welcomed into the Com- 
pany’s Old Guard 
tunate in building a4 
and I attribute m 
great measure to THE CONTINEN- 
has 
behind me in promoting a spirit of fair 
dealing 
With such a spirit and with practically 


rites an 


“I have been for- 


‘ery nice business, 


a very 
stood 


assured. 


unlimited financial support, what better could one want? 


“T note 


with great satisfaction the 


remarkable 


grow th 


of THE CONTINENTAL and contend that it is due 
to that same high-minded spirit of fair dealing that has 
always been the policy of the Company.” 


SAFETY AND SERVICE TO ASSURED 


AND AGENT 





THE CONTINENTAL 


INSURANCE COMPANY 


Cash Capital, 


W 


HOME OFFICE: 
Ten Million Dollars 
CANADIAN DEPT.: 

Kk. Baldwin, Manager 
7 John Street, 


PACIFIC COAST 
17 St 


MONTREAL _ 


80 MAIDEN LANE, 


Insurance Exchange Blidg., 
FRANCISCO 


DEPT.: 


NEW Y ORK 
HENRY EVANS, President 
WESTERN DEPT.: 
J. R. Wilbur, Seeretary 
32 South LaSalle St., 


CHICAGO 





The New Jersey Insurance Company’s 


A Definite Premium and a Definite amount of Insurance for every Standard Car 


New Shedule of Automobile Rates 














CLASS ONE CLASS TWO CLASS THREE 
Full Cover Additional | Full Cover Additional [F ull Cover Additional 
NAME OF CAR Excluding for NAME OF CAR Excluding for NAME OF CAR | Excluding for 
Theft Theft Theft Theft Theft Theft 
\LLEN AMERICAN ‘BREWSTER 

BRISCOE CASE \CADILLAC 
BUICK ITAN -D CUNNINGHAM 
CHALMERS AN | DANIELS | 
CHEVROLET COLE | DOBLE | 
CROW-ELKHARDT FRANKLIN FIAT 
DODGE HAYNES |H. A. L. 
DORT MUIDSON LANCIA L. 
ESSEX vrcematal LOCOMOBILE $0.60 $0.40 
ELGIN JORDAN MARMON 
HUPMOBILE KISSELKAR | MERCER 
INTER-STATI MOON $0.75 ¢0,90| McFARLAN 
LEXINGTON $0.80 $2.70 IN ATIONAI OWEN-MAGNETI( 
LIBERTY aaa ace PACKARD 
MAXWELI PAIGE-DETROI1 PEERLESS 
METZ PREMIER PIERC E-ARR( )W 
MITCHELI ROAMER Lal" E 
NASH aia bl , aia hs ~ ‘ 
OAKLAND rihanna WINTON 
OLDSMOBILE aarp 
OVERLAND STEARNS 
REGAL STUTZ ELECTRIC | 
<EO NLLYS-KNIGHT | PLEASURE CARS _ |$0.60 $ 
SAXON WILLYS-KNIGHT | KA RI AR | ( ().20 
SCRIPPS-BOOTH 
STUDEBAKER 
VELIE | 
FORD $0.80 $4.20 


_RATES QUOTED ARE FOR EACH ONE HUNDRED DOLLARS OF LIST PRICE 





Twenty Per Cent reduction from theft rates on closed cars. 


Specimen policies and Rate circulars furnished on request 





NEW JERSEY INSURANCE COMPANY 
CAPITAL, ONE MILLION DOLLARS 


NEWARK, NEW JERSEY 
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BROKERS ACTIVITIES 





BIND FOR NEW ZEALAND 


Chant & Smith Agency, Inc., Also 
Appointed General Agents of 
Company In New Jersey 


Chant & "Smith Agency, Inc., 
with offices at 95 William Street, and 
in Jersey City, aré binding for the New 
Zealand throughout the United States. 
The agency has been appointed gen- 
eral agents of the Company in New 
Jersey, and has started making ap- 
pointments, one of which is the firm 
of Meyers & Stell, Newark. The Chant 
& Smith Agency, Inc., consists of Wil- 
frel H. Chant and Walter E. 
both experienced insurance men. Mr. 
Chant at one time was with the 
Springfield Fire & Marine. Mr. Smith 
was a Montclair insurance man. 


The 


Three Votes Against Bill 
The Lynch-Bratn bill to do away 
with favored brokers has passed the 
Assembly with only three votes against 
- ia. @ 
$22,000 On A Daimler Car 
The New Rochelle Agency, of New 
Rochelle, N. Y., has placed $22,000 on 
a Daimler car. In two days last week 
the New Rochelle Agency placed $50,- 
000 insurance on automobiles. 


Smith, 


will be at 32 
Later he 
Mr. Ber- 


His office 
for the present. 
move up town. 
liner was an ensign in the navy at 
the time he left the service a short 
time ago. ras a special agency for the 
Massachusetts Bonding & Insurance. 


business. 
sroadway 
will likely 








Gets Minneapolis F. & M. 


Lockwood Brothers, New York, have 
taken the New York and suburban rep- 
resentation of the Minneapolis Fire & 
Marine. That company was formerly 
in the office of Newman & MacBain. 

‘= «& 


Enderly Gets Two More 

Charles F. Enderly, manager of the 
brokerage and service department of 
the Insurance Company of North 
America and the New York Under- 
writers Agency, has increased the fa- 
cilities offered to brokers for handling 
business in the United States, Canada 
and Cuba, by securing the representa- 
tion of the American of Newark, and 
the Boston Insurance Co. Mr. Ender- 
ly’s office now has six representative 
companies. 


NORTH CAROLINA COMING 
STRONG 


Holland, special representa- 
tive of the National Association of In- 
surance Agents, is meeting with more 
than hoped for success in his campaign 
for members in North Carolina. 


W.. B. 


CHARLES L. HENRY RESIGNS 
Charles L. Henry has left the office 























Berliner Becomes Broker of C. R. Ebert & Co., Inc., where he 
Irwin M. Berliner, who has been as- Was Office manager. The change is 
sociated with the office of The I, H. effective May 1 and Mr. Henry has 
Klein Company, 105 William Street, "0t announced his plans. 
has entered the general brokerage 
INCORPORATED - 1872 
PAID FOR LOSSES | 


Western Department 


WALTER 8, SAGE, Gen’! Mar. 
INGRAM & LERCH, Manegers 
76 West Monroe St., Chicago, Ill. 


Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 








$105,437,708.58 
@TATEMENT. JANUARY 1, 1919 


$5,000,000.00 


10,6 1 9,509. O09 
30,851,022. O 1° 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


92 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 


me bite 


L819 


Leading FIRE INS R ANCE Co. of 


WM. B. CLARK, President 


America” 


1919 


One Hundred Years of Service 


Losses Paid over $174,000.000 











| Helpful suggestions from Field Force and Home Office. 


L facilities. 


' $1,824,414, 


ESERLELETLETS: CEEEERI 


NATIONALUNION 
‘ FIRE INSURANCE CO., 
we or Piregpuac, Pa Dp 








VALUABLE TO ANY AGENCY 
WHY? 


Attractive advertising matter for agents. 
Up-to-date 
supplies, excellent in quality aud appearance. Satisfactory line 
Safe and dependable protection. Prompt and equitable 

Cash Capital, $1,000,000. Policy Holders’ Surplus, 
Assets, $5,274,000. Writes Fire, Windstorm, Explosion, 
Riot and Civi! Commotion, Rent, Profits, Leasehold, Use and Occu- 
pancy, Sprinkler Leakage and Marine Insurance. Displays a sincere 
spirit of co-operation and renders real support. 
service that more than satisfies. Several. thousand agents are en- 
joying these advantages. 


_ WHY NOT YOU? 


No overhead writing. 


adjustmenis. 
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WEMPLE & COMPANY, Inc. 


FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


15 William. Street 


New York New York 
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Newark Penalizes 
Sprinkler Owners 


HIGH CHARGE FOR WATER FEES 


Most Cities Do Not Make Charge for 
Water Used for Protection 
Purposes 


The city of Newark is almost in a 
class by itself in the manner in which 
it penalizes the installation of sprin- 
klers by a heavy annual charge for the 
use of the water. Officials of that mu- 
nicipality do not seem to realize that 
a sprinkler equipment benefits other 
property owners ; that it is not merely 
an investment to save insurance pre- 
miums, but is an advantage to the 
entire city. They are also afraid that, 
under the guise of sprinkler needs, 
water may be stolen. The Eastern 
Underwriter has written to a number 
of public officials and finds that they 
take a much more common-sense view 
of the sprinkler system than do the 
Newark officials, and that they are not 
narrow-minded enough to see only the 
saving to the property owner, but have 
in mind the fact that a sprinkler sys- 
tem in a factory may prevent a con- 
flagration. 

The situation as viewed by a leading 
agency of Newark will be seen from 
this letter, written by Jos. M. Byrne 
& Co., a leading New Jersey Agency, 
the letter being signed by William 5S. 

Editor The Eastern Underwriter: 

Naulty, vice-president: 
Can you inform us what is the prac- 
tice of municipalities and _ private 
water works companies, in charging 
owners of properties equipped with 
zsutomatic sprinklers for water con- 
nections and supply to the sprinkler 
system? 

Here in Newark the water works 
are owned by the municipality, yet 
property owners are required to pay 
the City $150.00 per year for a con- 
nection to the high pressure and $50.00 
for the low pressure. The City will 
waive the charge in each instance if 
a Hershey Detective Meter is installed, 
but as the meter costs about $800.00 
plus cost of installation, there is no 
immediate saving in that "device. 

Each plant that is sprinkler equipped 
is a distinct improvement toward low- 
ering the fire hazard of a city. The 
water that is in the pipes is not used 
except in case of fire and usually the 
discharge of a few sprinkler heads is 
sufficient to extinguish a blaze. The 
conservation of water in such a case is 
instanced by a fire we had here in 
Newark five years ago. The Baker 
Printing Company, No. 251 Market 
Street and Nos. 69-73 Clinton Street, 
owners and occupants of building, and 
the H. & W. Company, corset manu- 
facturers and tenants, had a fire in- 
volving an insurance loss of over a 
hundred thousand dollars. The fire 
department took over four hours to 
extinguish the blaze, using eighteen 
high-pressure and twenty-two Engine 
streams. The discharge from a high- 
pressure stream is 280 gallons of water 
a minute and an Engine stream will 
discharge 250 gallons each minute, so 
the amount of water used at that fire 
was enormous. 

The plant was rebuilt and equipped 
with sprinklers. A subsequent fire was 
extinguished by the opening of two 
sprinkler heads. The fire was out be- 
fore the Department arrived. 

The argument used by the Water 
Department is that they must have 
revenue. They claim the saving of 
insurance premiums more than off- 
sets the cost of the sprinkler connec- 
tions, and if they allow unmetered 
connections without charge, maybe the 
water would be stolen. 

Probably our Commission Govern- 
ment might see a light if it can be 
shown that other cities encourage the 











installation of sprinklers by furnish- 


charge, nn" 1 COMMERCIAL UNION ASSURANCE CO. 


MP aaa is 9 reason for our inquiring. 
e want a better Newark from a fire Limi 
hazard standpoint. We want every ited of London 
hazardous risk to be equipped with 
automatic sprinklers. We want our 
city to have the lowest key rate of any 
city, so that manufacturers will find 
that added inducement in locating 
their plant in our municipality. 
Yours very truly 
JOS. M. BY RNE cH. 

The Eastern Underwriter wrote to 
a number of municipalities about their 
sprinkler connection and annual water 
charges, if any, and these replies 





follow: 
Baltimore wa : 
Walter E. Lee, Water Engineer, 
Baltimore: The ‘City of Belieers THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 
Water Department imposes no charge United States Head Office’ 
for making a connection from the city a . y * . 
water main to a building which de- 55 John Street New York City 





sires to instal a sprinkler system other 
than the cost of installing the con- 
nection from the main to the building 
line on a time and material basis plus 


15 per cent. for pene, 
Washington ew Jersey insurance vo. 


. H. Brown, Colonel, Corps of En- 
Polo U. S. Army, Washington : The 
office of the engineer commissioner of Capital: Head Office: 
the District of Columbia desires to in- aT . , 
form you that there is no charge for One Million Dollars 40 Clinton St., NEWARK, N. J. 
water used for fire purposes. A % 
special check meter is placed on all Cc. P. STEWART, President J. B. GUTHRIE, Secretary 

GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 


sprinkler connections to prevent un- 
authorized use of water. 


TQTTITHIPRAUT TNVUIUUAUATUOUUUAUMIUUTTMULLAIUTUTU LUO 






































WESTERN DEPT.: Insurance Sachenge 8 Bldg., s.. Chicago, 1 Ill, H. H. INGALLS, Mgr. Mgr. 














Rochester, N. Y. 
Beckman C. Little, Superintendent © PACIFIC COAST DEPT.: Mills Bldg., San Franc'sco, Cal., W.W. ALVERSON, Mgr. 2 
of Water Works, Rochester, N.Y. Wee Eig ny inigmmmmanines:x minutia nniin nent As 





charge nothing for the water used in 
sprinkler connections, but for making 


connection from the main to the build- ‘National Fire Insurance Company 


ing would say: the charge covers all 








labor and material used in cutting the OF HARTFORD, CONN. 
main and laying the pipe and setting Statement January 1, 1919, to New York Insurance Department 
valves, etc. The amount, of course, is LIABILITIES 
governed by the length of service, the Gamtieh Gaiety GE Gi insccncecenvccesvncecc0s0scctstescssscensses $2,000,000.00 
kind of pavement to be disturbed and Funds reserved to meet ail Liabilities, sutenasennedvectl 
ise’ eae ties Raid 4 : SURTR, SA. TERRE cccencccsccnscecccsccccccocesccccecetsocs 12,099 ,026.56 
replaced, and the overcoming of any Unsettled Losses and other Claims.... 2 639,627.17 
obstacles which may be encountered, Net Surplus over Capital and Liabilities seraaipaanesebaniaday 4,518,138.12 
such as sewers, ducts and gas mains. Total A J ———— 
‘otal Assets January 1, 1919................ 56 
hentia Pee cin onuaty 1, 1919 7 ; . »»$21,256,791.85 
Charles A. Wj _@ a , : . - Smit 1, Presi ent ' F..D, Layton, Vice-President C. B. Roulet, Ass’t Secretary 
irles Windholz, Superintendent G. H. Tryon, Vice-President §S, T. Maxwell, Secretary F. B. Seymour, Treasurer 


Bureau of Water, Syracuse: We make 


_ SURPLUS TO POLICYHOLDERS. TrIrrTTiTh 020. 79 


(Continued on Page 23) ittniaieniaiiimanieaiiai = 

















F. H. HAWLEY, Pres. ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 





FRED S. JAMES & CO. 


123 WILLIAM STREET Agency Superintendents 
United States Managers CARROLL L. De WITT, 


GENERAL FIRE ASSURANCE CO. 
of Paris, France P. A. COSGROVE. 


URBAINE FIRE INSURANCE CO. NEW YORK 
of Paris, France UNDERWRITING SERVICE 
EAGLE, STAR & BRITISH DOMINIONS INS. CO. Ltd. THROUGHOUT THE 
of London, England UNITED STATES 
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Rowe Underwriter 
for Seven Companies 


(Continued from Page 1.) 
interests who are interested in the 
Bankers & Shippers include the Guar- 
anty Trust, Mercantile Trust Bankers 
Trust, du Ponts of Wilmington, and 
Barber Steamship Company. 

Additional Developments 

Other important developments with 
the Maritime Underwriting Agency, 
Inc., follow: ' 

1. The agency will have charge of 
the automobile insurance underwriting 
of the Bankers & Shippers. 

2. The agency is to appoint agents 
at various points where there are large 
property and shipping interests which 
marine insurance cover, and 
agents will represent the 
companies the Maritime 


need 
which 
various 
Agency. 

3. The agency is to occupy the en- 
tire ground floor of the building at 
No. 1 South William Street for its lo- 
cal department, making it unusually 
convenient for placers and others to 
drop in. The Seligman bank, which 
occupies the ground floor, is to move 
by May 1. The agency will also have 
the second and part of the third floor 
of the building. 

The Maritime Underwriting Agency, 
Inc., began operations under that name 
on February 1, taking over the for- 
mer organization and business of 
Whist & Co., which had been in oper- 
ation since the beginning of the war, 
and which has done a large marine 


business. 


of 


Mr. Rowe’s Career 

J. Scofield Rowe, president the 
agency, is one of the most capable in- 
surance men in the business. His en- 
tire insurance career has been spent 
with two. sets of offices, the Employers’ 
Liability and the Aetna Life. He be- 
gan in a clerical capacity with the 
Employers’ Liability in Boston, in 
1890, and in twelve years made a re- 
markable reputation as an underwriter 


of 


and executive. Seventeen years ago 
he went with the Aetna Life, where 
he was constantly advanced until he 
became vice-president of the Aetna 


Life and its other companies. When 
the Automobile Insurance Company 
was started Mr. Rowe’s work was in 
connection with its development, and 
he scoured the country in picking out 
the men who became underwriters and 
officers of that Company. 
A Statement By Mr. Rowe 

Mr. Rowe was asked by The East- 
ern Underwriter what, if any, was the 
relationship between the Maritime 
Underwriting Agency, Inc., and the 
the brokerage firm of .Willcox, Peck & 


Hughes He said the facts are as 
follows: 
“While taking over the business 


and organization of Whist & Co., with 


which Willeox, Peck & Hughes were 
somewhat closely identified, the Mari- 
time Underwriting Agency. Inc.. has 






National Liberty 


INSURANCE COMPANY 
OF AMERICA . 
NEW YORK 


Incorporated Under the Laws ef the 


















State of New York in 1859 
Statement, January 1, 1919 
Cash Capital ........ $1,000,000.00 
1 BN fe renter ! 9,609,646.00 

Liabilities, including 
SUE: vids pw erences 7,214,228.11 
Net Surplus ........ 2,395,417.89 
Surplus to Policy 
rrr 3,395,417.89 
HEAD OFFICE 


@ WILLIAM STREET, NEW YORE 


absolutely no affiliation or association 
whatever with the brokerage organi- 
zation of Willcox, Peck & Hughes, and 
so far as I have been able to discover 
the only ‘apparent occasion for any 
such impression is found in the fact 
that Willcox, Peck & Hughes were 
some years ago appointed United 
States managers for the marine de- 
partment of the Union Insurance So- 
ciety of Canton and the Yangtsze In- 
surance Association, and in their ca- 
pacity as United States managers for 
these companies, Willcox, Peck & 
Hughes were instrumental in having 
their marine department placed with 
the Maritime Underwriting Agency, 
Inc., as general agents for the United 
States. 








JAMES H. EPWORTH . 


NEW JERSEY FIRE INSURANCE SPECIALIST 

NEWARK AND SUBURBAN NEW JERSEY TERRITORY 

SERVICE 
FIRST 


40 CLINTON STRCET || 
NEWARK 1} 
Phone Market 6536 i} 


W YORE 


| 80 nanan LANE 
| Phone John 4500 








London ,° Lancashire 
Hire Insurance Co. Wtd. 


OF LIVERPOOL, ENGLAND. a 























“While on this subject, let me as- u 
sure you that the Maritime Underwrit- a 
ing Agency, Inc., of which the writer le 
has been elected president, has been e 
made an absolutely sep rate and dis- Aoute 574,008.60 M 
tinct organization and has absolutely a ptacoteideinamecimaa 025: o 
no connection or affiliation with the SEEN  -scssecousnsgisbedsdisebesvess 500,000.08 n 
brokerage firm of Willcox, Peck & Weterts 5 Conflagration Surplus ............. 250,000.00 
Hughes or other brokerage houses.” of WB. Surplus to Policyholders.......... 2,650,983.09 f 

ee a TY F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. p 
as 1919” na “egy See a ed a E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE “A 
tator Company, giving ten years’ sta- GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND “ 
tistics with totals and ratios, for nearly F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE - 
300 fire insurance companies. G 
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SKANDINAVIA 


REINSURANCE CO. 





| of Copenhagen, Denmark 
| January I, 1919 


Total Assets ...$4,492,820.88 


| 

| 

LIABILITIES 
Reserve for Un- 

| paid Losses.. $541,735.47 
Reserve for Un- 

| expired Risks 3,066,087.66 

| All Other Lia- 


bilities 


Net Surplus . 


46,309.82 
838,687.93 


$4,492,820.88 





|. FhIRE DEPARTMENT 

| SUMNER BALLARD 

U. S. MANAGER 

So Maiden Lane, 
New York 





NATIONAL 


INSURANCE CO. 
of Copenhagen, Denmark 
January 1, 1919 


Total Assets . . .$2,793,078.70 


LIABILITIES 


Reserve for Un- 


paid Losses.. $323,999.45 


Reserve for Un- 
expired Risks 1,282,902.13 


All Other Lia- 
bilities 


Net Surplus . 


75,781.29 





$2,793,078.70 


FIRE DEPARTMENT 
SUMNER BALLARD 
U. S. MANAGER 
80 Maiden Lane, 
New York 





1,110,395.83 


FIRE REINSURANCE TREATIES 





INTERNATIONAL 


INSURANCE CO. a 


of New York ; 
I 
January 1, 1919 : 
k 


Total Assets . . .$4,883,319.00 


LIABILITIES 

\ 

Reserve for Un- ° 
paid Losses.. $853,921.85 

Reserve for Un- t 


expired Risks 3,031,695.89 . 


All Other Lia- | 

bilities ...... 170,000.00 | 
Capital . 
Stock $200,000.00 
Net Sur- ‘ 
plus .. 627,701.26 827,701.26 | 





$4,883,319.00 


SUMNER BALLARD 
PRESIDENT 


80 Maiden Lane, 
New York 
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March Marine 


The losses incurred on both marine 
and war risks by New York 
underwriters for the month of March 


marine 


aggregate quite a number, and do not 
leave a very encouraging outlook for 
future profits, in view of the numer- 
ous and heavy losses sustained in the 
months of January and February. 

Danish Schr. “ABBA”—From Iceland 
for St. Johns, Newfoundland, was re- 
ported in a sinking condition. The 
vessel was either in ballast or had a 
cargo of kroylite, which is used in the 
manufacture of soap. 

Str. “ANSALDO III.” 
Genoa. Aground in 
nel. Later floated. 

Str. “LORD DUFFERIN’—Was sunk 
in New York Harbor by the Steamer 
“Aquatania.” The former vessel was 
on a voyage from River Plate, via 
Cuba, for Halifax, and had a cargo 
from River Plate in addition to sugar 
from Cuba, which makes a heavy loss 
on the cargo as well as hull. 

Aux. Bark “CITY OF GULFPORT” 
—Was damaged by fire during the 
month of December, which also de- 
stroyed a lighter containing naphtha 
and kerosene, and on March, while 
loaded with a full cargo of corn des- 
tined for Cett, France, was totally de 
stroyed by fire. Vessel probably in- 
sured in the New York market and 
the cargo by the Swiss Government. 

Ship “GENERAL GORDON”—Bue- 
nos Aires for New York. Went ashore 
off Fort Royal Sound. Vessel has a 
full cargo of flaxseed insured in this 
market, which will prove a heavy loss. 

Str. “HARALD’—New York — for 


Rotterdam. Encountered heavy weather 


New York for 
Ambrose Chan- 


and water entered holds, damaging 
Cargo. 

Schr. “IRMA”—New York to Birk 
cnhead. Cargo of oil arrived at Fayal, 
with loss of rudder. 


“JELLING” 
York for Rotterdam. 
mouth, having sustained 
ages im heavy weather. 

“JUPITER”—Spanish S. S.—Galves- 
ton to Barcelona. Grounded at 
folk. Had to lighter cargo to float. 

Schr. “LIZZIE M. PARSONS” 
From Para to New York. Arrived at 
Jacksonville with loss of masts. Ves 
sel carried general cargo, insured in 
this market. 

“MABEL BROWN” 
Schr.—Rio for Havre 
Kio with port engine out of commis- 
sion, 


“MARGUERITE” 


Danish S.. S—New 


heavy dain- 


British 


St. Johns, N. F 


for Barbados, with cargo of lumber. 


\rrived with loss of part of deckload 
» SS. “NYANZA”—New York for 
Rotterdam. Was assisted into 
land with engines disabled. 

_S. S. “REPUBLIC ARGENTINA” 
From New Orleans via Dunkirk, for 
Antwerp. Met heavy weather and 


MARINE DEPARTMENT 


Arrived at Wey- 


Nor- 


Motor 
Was towed to 


Hol- 











and War Risk Losses 


was in collision at Dunkirk with an- 
other steamer. 

Schr. “ROSALIE HULL”’—From Rio 
for New York, with cargo of coffee. 
\rrived at St. Thomas with damage to 
hull and sails. Cargo was damaged by 
heavy weather. Cargo insured in the 
New York market, which means a 
heavy loss. 

Str. “ROYAL PRINCE”—New York 
to Bordeaux. Had fires in her bunkers. 

Ss. S.. “SOUTHERNDOWN”—From 
New Orleans to Boulogne. Was dam- 
aged in heavy weather. Had water in 
hold, and it was necessary to re-stow 
cargo in order to effect repairs 

Schr. “THOS. F. POLLARD’—New 
York for Marseilles. Arrived at Ber 
muda with cargo shifted, loss of sails 
and vessel leaking. 

S. S. “WAUBESA”—Philadelphia for 
Falmouth for orders. Returned to 
Philadelphia on March 3rd, with dam- 
age to steering gear and windlass, and 
loss of one anchor. Vessel afterwards 
arrived in New York Harbor and was 
badly damaged during the fog while 
anchored by two Municipal ferry- 
boats. Vessel has a full cargo of grain 
of the Food Administration, insured in 
the New York market and will prove a 
heavy loss. 

Schr. “YOLANDE”—From 
Martinique with cargo of rum, was 
abandoned off Bermuda. 

Schr. “ALBERT H. WILLIS”—Haiti 
for Norfolk. Arrived at Norfolk with 
loss of part of deckload. 

S. S. “ALPHARD’—Philadelphia for 
Rotterdam, Went aground near Hol- 
land. 

Ss. S. “APPENINE” 


French 


From Liverpool 


for St. Johns, N. FF. Was. driven 

ashore in ice on March 4th. 
“ATLANTIQUE” French Bark 

From Philadelphia for La Pallice 


Went aground near Philadelphia 
Italian Bark “AVIGIA MADRE” 
from Hlaytien for France, was aban- 

doned at sea. 

Schr. “BAGDAD” 
for Fort de France. 
arrived at Key West 
pumps out of order. 

S. oh “BALOSARO”—M obile for 
Puerto Cabello. Was reported about 
400 miles off that port with engine and 
boiler trouble. 

“BRITISH 


From Pensacola 
Cargo of lumber; 


March 7th with 


TRANSPORT”—British 
S. S.—Neuvitas, Cuba, for Havre. with 
cargo of sugar—went ashore at Havre, 
and was afterwards floated. 

“DILIA” Schr.—U. S. Gulf Port to 
Porto Plata Blown ashore and be 
came a total loss while discharging 
cargo at that port 

Str. “ELISABETH”—New York to 
Colon Went ashore at North Caro 
lina March 7th 

Aux. Schr. “ELIZABETH RUTH” 
Mobile for Svdney, New South Wales 
Cargo of lumber. Returned to Balboa 
leaking. Cargo will 
charged 

Aux. Sehr. “GENERAL BARATIER” 

Portland, Ore., for Balboa. Sprung 


have to be dis 





General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. 





WM. H. McGEE &CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhsgen) 

Agents Marine Department 


Providence Washington Insurance Co, 
Massachusetts Fire & Marine Ins, Ce. 








AMERICAN EQUITABLE ASSURANCE CO. 
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Surplus to Policyholders $1,014,237.98 
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Risk Insurance 


Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO., Inc. 
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a leak. Put into Colon. It will be 
necessary to install additional pumps 
to make the vessel fit for European 
joyages. 
: on. Schr. “LIEUTENANT  PE- 
GOUD”—From Puget Sound for Mol- 
lendo, with cargo of lumber. Caught 
fire and put into Callao. Vessel can 
proceed to destination. ; 

Ss. S. “MOHEGAN”—New York for 
Bahia and Rio Janeiro. Put into Par- 
amaribo leaking and _ hull badly 
strained. Vessel has a general cargo. 
Will prove a serious loss. 

fritish Tug “MULGRAVE”—Louis- 
burg for Halifax. Was wrecked near 
Beaver Harbor. 

Schr. “ORLANDO V. WOOTEN”’— 
West Coast of Africa for New York. 
Arrived at St. Thomas leaking and 
pumps out of order. 

Schr. “PAQUITA ORIBE”—From 
Baranquilla for Barcelona. Arrived at 
Havana leaking. Vessel has a general 
cargo. 

Ss. S. “SAN REMO”—New York for 
Arrived at Ber- 


Will have 


Scandinavian ports. 
gen with loss of propeller. 
to discharge part of cargo. 

Ss. S. “TOYOOKA MARU"”—Calcutta 
for South America, on fire at Durban, 
Feb. 14th. Had serious damage to 
cargo. 

“TRANSPORTATION,” Amer. Str. 
—From France to United States. Was 


towed into Bermuda with rudder 
broken. : 
“WERGELAND” — Motor = Ship— 


From San Francisco for Far East. Ar- 
rived at Honolulu with engines dis- 
abled. 

SANTOS—March 7th. Serious dock 
fire broke out, which destroyed a large 
quantity of jute and coffee. The loss 
is estimated at $7,500,000. It is not 
known at this time whether any of 
the property destroyed was on dock 
and comes under the protection of 
marine policies. Nevertheless, there 
must have been some coffee ship- 
ments in course of transportation, 
which will affect New York marine 
underwriters. 

Str. “CARIB”’—Turks Island for 
New York. While entering Bermuda, 
went ashore and was floated after 
discharging part of cargo. Vessel was 
leaking, which was temporarily re- 
paired by diver. 

Schr. “CHASKA”—Bound from Port 
Natal for Buenos Aires, was a total 
loss. 

Schr. “ESTHER”—San Francisco for 
Suva. Fire broke out while vessel 
was loading and damaged considerable 
cargo. 

“FRATERNITE,” Aux. Schr.—Sa- 
vannah for France. Damaged propel- 
ler. Was loaded with flour at Pacific 
Coast, and cotton piece goods at Sa- 
vannah. Had to return and discharge 
cargo, for examination. 

“MAIPO,” S. S.—New York for Ha- 
vana and Valparaiso. Put into Charles- 
ton with deckload shifted. Afterward 
seriously damaged in collision with 
vessel and dock. 

“MARGARET MAC RILEY”’—New 
York for Algiers. Caught fire while 
loading cargo of case oil in this 
harbor. 

“SAMLAND”—New York for Ant- 
werp. Encountered heavy weather. 
Damage to cargo. 

“WM. A. JAMESON,” Tug—Sunk in 
New York Harbor by Steamer “Lex- 
ington” on March 17th. 
“YSELHAVEN’—Baltimore for Co- 
penhagen. Full cargo of grain shipped 
by the U. S. Food Commission. Struck 
mine off the coast of England and 
senk. Cargo valued at about a million 


dollars and placed entirely in the New 
York market. 

“BALINO,” Str.—Wooden steamer. 
New York for Copenhagen with gen- 
eral cargo, arrived at Fayal with en- 
gine trouble. 

“BARCELONA,” Str.—From Galves- 
ton for Barcelona. 1,300 bales of cot- 
ton damaged by fire while discharging 
at Barcelona. 

“CANADIAN TRANSPORT”’—Phila- 
delphia to Havre. Encountered heavy 
weather and sustained damage to deck 
fittings, steering gear, etc. 

“CYNTHIA,” Tug—Sunk at wharf at 
Savannah March 23rd. 

“DUCA d’AOSTA”—From Genoa for 
New York. Collided with dock at 
Marseilles and damaged propeller. 

“ERINIER”’—Cuba for Queenstown, 
with cargo of sugar. Was reported on 
fire, in No. 1 hold, which was later 
extinguished with damage to cargo. 

“HERMOINE,” S. S.—Norfolk for 
Bergen. Vessel was anchored off Deal, 
England, after having been ashore. 

“JACOX,” S. S—From San Fran- 
cisco for Sydney, New South Wales. 
Reported on fire which afterward was 
gotten under control. 

“JAVARY,” S. S—From Seattle to 
Shanghai. Returned in distress. 

“JOHN L. LOWRY,” River Str.— 
Was sunk in the Cumberland River, 
near Paducah. Vessel and cargo val- 
ued at about $100,000. 

“JUNE,” Aux. Schr.—From_ Bahia 
for Newfoundland. Was damaged by 
coming in contact with ice 

“MELROSE,” Str.—France to New 
York. Is in distress with loss of 
rudder. 

“NORTHLAND,” Schr.—From Bue- 
nos Ayres for New York, with cargo 
of flaxseed, put into Rio in the dis- 
tress. Cargo will have to be dis- 
charged. 

“PERCY R. PYNE II,” Aux. Schr.— 
From Baltimore to Marseilles. Was 
damaged by storm and put into Mahon. 

“ROXEN,” Swedish S. S.—New York 
for Antwerp. Encountered heavy 
weather, which damaged deck fittings. 

“TROJAX,” British S. S.—Sydney, 
Cape Breton for St. John N. B. Went 
ashore in the Bay of Fundy. 

“TURRET CAPE,” Br. S. S.—From 
Lewisburg, Cape Breton; arrived at 
Havre, encountering heavy weather, 
which caused her to leak. 

“UCAYALI,” S. §—From Panama to 
West Coast ports. Arrived on fire, 
which was extinguished. 

“W. T. WHITE,” Schr.—From Nor- 
folk for Lisbon. Went ashore at Har- 
bor Breton, cargo salved but damaged. 

“ZAMPA,” Schr.—Reported off San 
Francisco leaking, with crew sick. 
“HEADCLIFFE,” Str.—From Alex- 
andria to Boston. Had fire in hold, 
which was extinguished. Vessel has a 
very valuable cargo of Egyptian cot- 
ton, largely insured in this market. 

The last week of March closed wth 
a heavy gale prevailing along the 
coast, which caused several heavy 
losses, with an additional amount of 
vessels still to be heard from. 


The most serious reported at the 
present writing are: 

The “JOSEPH J. CUNEO,” with a 
cargo of bananas, which was driven 
ashore at Delaware Breakwater; 

Tug “AUGUSTINE,” owned by the 
Southern Transportation Co., which 
sunk off Delaware Breakwater; 


Barge load of copper sunk in New 
York Harbor; 


The Ship “YOLA,” partly loaded with 
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NATIONAL FIRE INSURANCE , CO. of Hartford, Conn. 
NORTHWESTERN NATIONAL INS. CO. of Milwaukee, Wis. 
MARINE DEPARTMENTS represented by 


Overseas Underwriting Agency, Inc. 


Telephone Broad 346-7-8 


NEW YORK 








pig iron, bound from Philadelphia, via 
New York, to the River Plate, was 
driven ashore at South Brooklyn. 

In addition to which the Steamer 
“SAPINERO,” loaded with grain by 
the Food Administration, arrived at 
Plymouth, England, leaking badly, and 
had to jettison considerable cargo to 
keep the vessel from foundering 
which makes another interesting loss 
for New York marine underwriters. 
There are also numerous losses al- 
ready reported under the Food Ad- 
ministration Grain Corporation policy, 
as the vessel had a full cargo of grain 
valued at about $1,000,000. 

OBSERVER. 


F. A. Dewick has been elected presi- 
dent of the Boston Protective Depart- 
ment, the salvage end of the Boston 
Fire Department. 
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Employer Tells Why 
He Left State Fund 


CONDITIONS FOUND IN OHIO 
Examiners Told To “Feel Political 
Pulse”—Physicians Dissatisfied— 
Rates Greatly Increased 
In connection with the questionnaire 
examination of the Ohio State Work- 
men’s Compensation Insurance Fund 
by the Ohio State Board of Commerce, 


what the Board considers the most 
comprehensive report was_ received 
from a physician. This man devotes 
all his time to treatment of industrial 
cases. He is “ye chief surgeon for one 
of the largest employers of labor in 
Ohio. In his, report, which is in the 
form of a letter, he says: 

The Ohio Workingmen’s Compensation Law, 
in theory, is probably an excellent one. The 
administration of the law, however, has been 
greatly mishandled. It has been made a part 
of a vast political machine, used by the party 
in power for the furtherance of their own 
ends. I personally know of one of their in 
vestigators who was sent out to investigate a 
claim with the admonition to “feel the polit 
ical pulse.”” No recognition is given to ability 
of the employees of the Commission. As a 
result of this, together with the small sala 
ries paid, many of the employees are abso 
lutely incompetent, it being impossible to ob 
tain and keep first class men for the small 
salaries alloted them. For instance, the po 
sition of Chief Medical Examiner pays but 
$4,000 a year, and this man has to pass judg 
ment on all the severe cases that occur in the 
State of Ohio. This position is important 
enough to pay a man $10,000 a year and give 
him authority enough that he shall really 
pass on the medical claims and not be com 
pelled ot act as a figurehead and refer all 
things medical to non-medical members of 
the commission. 


Complains of Treatment 

proceeding, | wish to go 
an important matter. Under 
Dr. White and his predecessor as Chief Med 
ical Examiners, our fee bills were ruthlessly 
cut, and when we demanded an _ explanation 
we were politely but firmly told to go “to 
the devil There seemed to be no recourse. 
(They would pay for infections or amputa 
tions, but would not pay for the skill. re 
quired to prevent infections or save a member 
from amputation, This does but one thing 
it puts a premium on the man who does poor 
work and removes the desire to do good work 
and be conservative’ However, since Dr 
Fletcher has heen chief examiner he has 
adopted a broader policy, and has 
necedless!y cutting bills. 

Fees Too Low 
understood that I am in 
Dr. Fletcher and owe 
desire to be fair with the first medical 
the Commission has had, who seems 
to have any idea that medical men can he 
honest and should be compensated for services 
rendered The list of bills approved by 
the Commission are entirely too low. All ex 
penses connected with the practice of medicine 
has inereased tremendously during the past 
few years, vet they haye not increased the 
medical No manufacturer objects to a 
surgeon being paid good fees for good services, 


Before on record 


in what to me is 


ceased 


way in 
him nothing 


Be it no 
debhted to 
but a 
examiner 


tee 


fees 


but they do object to incompetent men being 
paid for poor work. As a matter of facet, it 
is the manufacturer who finally has to foot 
the bill vecause his experience is charged 
against him I have made it a practice of 
asking the companies whose work I do to 
guarantee my billss They figure that it is 
cconomy to pay for services rendered From 
4 protection standpoint this is unfair to the 
company, because the law provides that the 
medical bills shall be taken care of by the Act 
Rates Repeatedly Boosted 
Since Dr. Fletcher has had charge of the 
medical department, our letters have been an 
swered promptly and courteously, and the 
same may be said of H, H. Hamm; though 
the above does not hold good for the rest of 
the Commission During the past two years, 
Mr. Watson, actuary, has boosted the rates 
in the industries with which I am familiar by 
leaps and bounds. He has used the pay roll 
as the basis for his computation instead of 
the experience of that industry. For example, 
a man who in 1913 received a weekly wage of 
$18, in 1918 received a wage of $45 per week, 
when injured received the same compensation 
ot $12 a week, yet he cost the insurer nearly 
three times as much in premiums; in other 
words, from an actuarial standpoint he was 
three times as great a risk. The fallacy of 
these figures is obvious: Ask Mr. Watson to 
explain this, in view of a conversation he had 
with me at Columbus a little over a year 
ago, in which he promised me that if we 
reduced our experience it would be directly 
a flected in our rates. It was, inversely. In 
1917, we had ten deaths and six hundred and 
three State cases, in 1918 we had five deaths 
and three hundred and twenty-six State cases, 
4 marked decrease both quantitatively and 
qualitatively; in 1917 we paid into the State 
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Ocean Accident Will 


Issue Agent’s Primer 





COVERS DISABILITY INSURANCE 


To Supplement Information Now 
Found In Rate Manuals—Spe- 
cially for New Men 
Within a few weeks the Ocean Ac 
cident & Guarantee will issue a Primer 
of Accident and Sickness Insur 
ance. It will be about 112 pages and 
of convenient pocket size. It will tell 
the man interested in developing his 
disability business just what all the 
terms commonly used in the business 
mean; something of the history of the 


business, its theory and practice, and a 
variety of information he should have 
at his command. 

The Primer will be 


entirely different 


from the reference manual, which 
shows rules and rates. It is a com- 
mentary on the business. The agent 
will learn from it something of the 
reasons for rules and rates and he can 
study in it the reasonings that make 
arguments for taking insurance more 
convincing. It is well known that the 
convincing man comes out top of the 
heap. The Primer will be an aid to 
developing industry, knowledge, ini- 
tiative and system. 
Manual and Primer 

Where the manual is the monitor 
that minds the class, the Primer is the 
teacher. Where the purpose of the 
manual is to measure things—to clas- 
sify occupations and guide the agent 
when he has a transaction—the pur- 
pose of the Primer is to make the 
agent think and understand, that he 
may in the first place get a good hold 
on the right way to go at things, and 


so bring about as many transactions as 




















reat Eastern Casualty Company 


ORGANIZED 1892 


55 John Street, New York 





tion says: 


Company, 


equitable treatment.” 








LINES 


The New York Insurance Department in a recent examina- 


“While the business of the ( 
its liabilities have borne a deer 
admitted assets and the surplus a corresponding in- 
crease in the ratio to liabilities. 
therefore, has been healthy. 


The affairs of the Company 
consery atively conducted. Liberal reserves have been 
set aside for outstanding losses and other liability 
items, and policyholde rs are being accorded fair and 


WRITTEN 


Accident-Health (Commercial and Indus- | 
trial) —Burglary—Plate Glass—Automobile 
Teams and General Liability. 


Agency applications will be considered for unoccupied 
territory. 


ewe Three ail a Half Million Dollars Paid i in Claims 


Ek , ee ll 
Surplus to Policyholders.................$584,137.21 


Company has increased, 
“asing ratio to the 


The growth of the 


are being efficiently and 




















Distance from Home 


Adds te Expense 











possible in which the manual is to be RESULTS IN WISCONSIN FIELD 
his guide when it comes to the exact 
terms for each case. Home State Mutuals Operated At 
In the business of getting business, Much Lower Cost Than 
no matter who the solicitor is, merit Those Outside 
is as merit does—i, ¢., we must judge 
by returns. A man may have personal That mutual companies operating 
merit, but if he has misinformation or far from home do so at high = ex- 
a lack of information he may fail to pense and loss ratios is shown in the 
prove his merit immediately and report of the Wisconsin Compensa 
encouragingly. tion Insurance Board on 1917 experi- 
The aim will be to increase the pro- ence under the compensation act. The 
portion of those who, when they try premiums and losses were divided 
selling this line of insurance, stick; among the various groups of compa- 
to reduce the number of general in- nies as follows 
surance men who “have a go” at the oe —_ 
line but, through lack of knowledge gy, Ratio Ratio 
that would give them an interest, get Wisconsin Mutuals 3] 68 17 
away again, The Primer aims to give Other Mutuals l 73 34 
interesting and informing reading mat- [nter-insurers 4 73 37 
ter to the young stranger to this busi- Stock ¢ ompanies 64 77 39 
ness who wishes to get a line on it and The total premiums earned on com 
who may go into it but isn’t sure pensation amounted to $2,258,040, over 
= ——————— a $500,000 more than in 1916. The premi 
about $28,000 more than they expended on our um income will be materially increased 
cases, the total sum paid in 1917 was $93,406. when the policies issued are finally ad- 
In 1918 with this tremendous decrease in our justed, because of the increases in 
experience we had to pay $140,000) approxi a 
mately We now are eli-insurers. QOur reas wages and employment, also because 
ons for leaving the State Industrial Commis all policies were endorsed September 
sion were—lack of service, excessive cost, and 1, 1917. by 12! per cent on account of 
no knowledge of what the Commission would =) ool. in benefits under the act 
do on any given case 
(( continued on x4 2.) 
; Semsthing ew 
zi: FF Residence theft insurance at one-third the former ates 
zg : This is every broker’s opportunity. Call for particulars 25 
e: about our new Full Value Residence Theft Policy. : 
: Regular rate of brokerage commission paid : 
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Favor Inspection 
Before Renewals 


HOW RISKS WILL BE SELECTED 


New Jersey Bureau Members Indicate 
Preferences In Relation to 
Compensation Risks 
Having heard from a number of its 


members on the subject of inspections 
before renewal, the Compensation 
Rating and Inspection Bureau of New 
Jersey has reached the following 
conclusions 

Bureau) members 
unanimously in favor 
spections before renewal Preference 
is quite evenly divided as to whether 
the Bureau should assign risks for in- 
spection or whether designation 
should be by the carriers upon a form 
furnished by the Bureau. It has been 
found that it will not be practicable 
to employ concurrently both methods 
of selection selecting risks for inspec- 
tion before renewal. 

Members are advised that the Bu 
reau will augment the pending assign 
ments for rating inspection adding 
thereto the risks renewable in the 
months of April and May, 1919; and 
that for the time being the practice 
will be, upon the first day of each 
month, to select the uninspected risks 
renewable during the succeeding sixty 
deys and to add them the pending 
assignments for rating inspection 

It is also proposed to provide later 
on for placing risks in the pending file 


are practically 


making in- 


ot 


by 


to 


not less than three months before re 
newal, advising the members of such 
change. At this time the Bureau can 
not guarantee inspection of risks be- 
fore renewal. The Bureau is merely 
taking definite steps to bring about 
this resuit. In so far as is consistent 
with proper routing the Bureau will 


make inspections in conformity to the 
order of expiration dates. 
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Combatting Glass Prices 
Plate glass manufacturers are so 
firm in maintaining the present high 


prices that the insurance companies 
writing glass lines are at a loss to 
know how to stop what in their minds 
is nothing more than extortion. Pro- 
duction is kept at a low point, and it 
is evident to the underwriters that this 
is owing to a perfect understanding 
among the manufacturers. When the 
War Board reduced production fifty 
per cent on the ground that glass- 
making was not an essential industry, 
no particular thought was taken of it. 
Now it would appear that the manu- 
facturers were quite well pleased with 
this program and they have reaped 
a bountitul harvest ever since by high 


prices. ‘They have found the plan so 
profitable that they wish to continue 
it. Several insurance companies are 


now seeking bids on a number of car 
loads of glass, f. o. b. factory, to be 
put down where needed and where the 
price exactions are the most severe. 
” + 
lll. 
Covering Middle West 
Louis L. Loeb, special representative 
of the Great Eastern Casualty, is mak- 
ing a trip through the Middle West. 
* * * 
Developing Western Field 
William bB. Mann, manager of the 
health and accident department of the 
Ocean Accident, is on a Western trip. 
He will visit Cleveland, Chicago, Den 
ver, Colorado Springs, 
St. Louis, Indianapolis, 
Pittsburgh. 


Kansas City, 
Detroit and 


* + + 
Marcus Meltzer III 
Marcus Meltzer, assistant actuary 


in the National Workmen’s Compensa- 
tion Service Bureau, is quite ill. 
YY 


Honoring W. C. Faxon 


This is Faxon Week with the Aetna 
Companies, in honor of Vice-President 
Walter C. Faxon, who has been prac 
tically contined to his home by ill- 
ness since last October. Just when he 
can return to his duties is uncertain. 
Meanwhile the field force intends te 
cheer him with a record production of 
business, 

* * Of 
Charging for First Month 

In line with the action taken at the 
last meeting of the Health & Accident 
Underwriters’ Conference, various 
members of that organization are pre- 
paring to collect a premium for the 
first month’s insurance in addition to 
the policy fee. The Bankers’ Accident, 
Des Moines, will charge a policy fee of 
$3 and the agent must collect the first 
month’s premium, on which he will 
get the same commission as on subse- 
quent premiums. 

* * 





Banquet Plans In Making 

Plans for the annual banquet of the 
Casualty & Surety Club are well under 
way. ‘The affair will most likely be 
held at the Pennsylvania Hotel about 
May |. As no banquet was held last 
year owing to the war, it is the pur- 
pose of the committée to make this 
year’s gathering particularly attractive. 

a > ” 


Ruling On Truckmen 

The Bureau has issued a ruling that 
where a truckman specifies in his ap- 
plication for automobile lability in- 
surance that he drives only for one 
concern, he shall have the name of 
that concern constantly displayed on 
his trucks. This is to prevent misrep- 
resentation by assureds to obtain a 
reduction in rate, 

‘ * * 


New Rates Announced 


The Compensation Rating & Inspec- 
tion Bureau of New Jersey has as- 
igned classifications and rates to the 


following risks: Warner Chemical 
Co., Carteret; Ringwalt Linoleum 
Works Ringw: ilt; Rector Chemical 


Co., Clifton ; British American Chem- 
ate Co., Inc., Newark; American Re- 


claiming and Refining Co., Kenilworth. 
* * 


Bumper Reductions Favored 


Evidently there is considerable di- 
vergence in views regarding the new 
practice of allowing reductions in au 
cote mused collision rates for the use of 
bumpers. Some careful underwriters 
think that the idea will spread and that 
this custom will have to be given of- 


ficial recognition. 
x ok * 


Considering Burglary Rates 
The Burglary Underwriters’ Associ- 
ation met Thursday to discuss im- 
portant changes contemplated in rates 
and rules. A substantial increase in 
rates on unprotected meriantile stocks 


is considered a practical certainty. 
. © * 


Clapp & Co. Retire 

The Fidelity & Casualty has reached 
an agreement with EK. E. Clapp & Co., 
whereby that firm retires from busi- 
ness as of April 2. The present of- 
fices of the firm will be continued by 
the Company at 90 William Street, as 
a bri inch office, under the management 
of Charles Bellinger. The office will 
handle the Metropolitan District busi- 
ness in accident, health, burglary and 
physicians’ defense lines. Mr. Bellin- 
ger has been assistant manager of 
Clapp & Co. for a number of years. 
The Clapp office was one of the most 
important accident and health agen- 
cies in the country. 

* * 
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ae NEW YORK—NEW JERSEY 

James Chappel, general manager of CONNECTICUT 
e Royal, arrived in New York this Twelve years’ experience with three of 
week from Liverpool, and is at the the largest companies in the business 


Pl 
ye 
th 


ent visit he will appoint a successor 


to 
th 
th 


George W. Law, of the 


C] 


Rkoyal Indemnity, who returned from 
Kngland this week, 
parents while there. He said that the 


in 
a 
k 
dt 


op 


st 


manifested itself in various ways, with 
indications that this condition will be 
strengthened in the near future. 


woked for a speedy settlement of in- 


able conditions,” he said. 








WRITES the following lines of INSURANCE 
FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
ge R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh, Pa. 
Ww. 7° Murphy & Co., Res. Mgrs., Union Trust Bidg., Jersey City, N. J. 

. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
o ae Lambert, | Branch Manager, Equitable Bldg., Washington, D. C. 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
F. 0. ROBERTS, Vice-Pres. and Gen. Mgr. HOME OFFICE: CHICAGO, ILLIONIS 
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GEORGE CHAPPEL HERE 


—_—— Service CLAIMS Service 

Auto Theft Burglary (All Lines) 

anager of the Royal At Plaza; Auto Collision Accident & Health 
Charles H. Holland Returns Auto Property General Liability 


Auto Liability Compensation 
I have a thoroughly equipped organiza- 
tion for handling the above in 


From England 


- yee Highest References 
aza. His last visit here was five Walter G. Evans and G. Everett Hunt, 


ars ago, at which time he met all Counsel. 


e¢ Royal field men. During his pres- G. P. BARTENFELD 
20 BROADWAY - - NEW YORE 


Cc. F. Shalleross. In New York Phone Cortland 7321 








is week were Manager Dargan, ot 
e Royal in Atlanta, and Manager 
Royal in 





Wisconsin Mutual 
cago. a (Continued from Page 21) 
Charles H. Holland, manager of the ; : 

Of the total premium earned 74 per 
paid a visit to his Cent represents the compensation and 
medical costs incurred. The loss ratio 
surance companies in England are in!) W Isconsin mutuals W as_ 68 pr se 
prosperous condition and that he and of stock companies // per cent. 
Isecause ot a lower expense cost ot 
management the mutuals developed a 
considerable underwriting profit but 
the stock companies incurred a 16 per 
cent underwriting loss. 

The combined statement covering 
from September, 1911, to December 31, 
1917, shows the following results based 
on earned premiums: 


istrial unrest. 

“The manhood of England who re- 
onded to the colors so quickly and 
juntarily will pull for a return of 


NEW ORLEANS IMPROVING 


Following several conferences on the 


Compen 
sations E«¢penses 
Incurred Incurred 
vot 


automobile situation in New Orleans Y 4 
there is a much better understanding All Companies ........... 67 35 
there regarding rates and practices IN \Wiseonsin Mutuals ...... 69 2» 
both fire and casualty lines. This has Forelen Seeele weed 


Inter-insurers ......... 67 35 
Stock Companies ........ 66 40 








OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 


SURETY 
BONDS 








NEW YORK 


CHARLES #. HOLLAND, PRESIDENT 














bery, Larceny, Theft, 
bility, Employers’ 
Compensation, Automobile, 
Liability, Teams’ Liability. 


Plate Glass, 








The Fidelity and Casualty. Company of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Office—92 William St. 
ANNUAL STATEMENT DECEMBER 31, 1918 


I : ccnttcsnciecsebaserestabhess Cabantth 
DN, “<.cn0 akdodenebusddvnsenasevaisbas 
ML. tec ivahanteedideuxtancascecous escent 
Surplus over all liabilities .............. 
Losses paid to December 31, 1918 ... 


vtddecdaniaeedesusasebeKeecucs 65,527,177.84 
The Company’s Lines: Fidelity, Surety, Accident, 
be s, Druggists’ Liability, Owners’ 
Liability, Public Liability, Steam Boiler, Fly Wheel, 

(Liability, Froyerty Damage and Collision), 


Ccboesenersebderesenercesdpate $17,275,631.60 
ay 13, 354,721.13 

1,000,000.00 
2,920,910.47 





Health, Disability, Burglary, Rob- 
and Tenants’ Lia- 
Workmen’s 
Physicians’ 
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CASUALTY AND SURETY POINTERS 





Storing up energy is 

Preparation produced principally by 

Has Its thinking, and this 

Reward thought must be fed by 

a conscientious desire 

to accomplish one’s aim, says D. H. 

Lefer in the ILAC News. ‘Then he 
continues: 

“After you have ‘stored up’ a good 

stock of this vitalizing energy, it must 


be used economically and judiciously 
Anyone can tell you that ill spent en- 
ergy will cause you to languish and 
regret and relent its loss; therefore, 
the necessity of holding oneself in re- 
serve when much energy is required to 
surmount difficult tasks. 

“Sand is a good thing to use when 
the locomotive wheels are about to 
slip, and ‘sand’ reserve and back-bone 
must be used when there is a _ possi- 
bility of energy slipping. Steam moves 
the wheels of the locomotive and gas 
the wheels of the automobile. Steam, 
gas and energy are synonymous terms, 
as applied to the accomplishment of a 
definite purpose. 

“Let us talk a little more about en- 
ergy. How do we get it? By thought. 
How do we get a lot of it? By much 
thought. So, the one who exercises 
the most thought about his business 
obtains the most energy with which to 


accomplish the largest results. 
“T lay down the following proposi- 
tions: 


“He who puts in four hours of sound 
intense thought about selling two dol- 
lars’ worth of insurance and then goes 
out and executes his plan as the result 
of this four hours of thinking will ac- 


complish his task more easily and 
surely within six hours than he who 
launches forth for twelve hours with- 


out this previous thought and prepara- 
tion. 

“Most of us prefer the so-called easy 
jobs—the lines of least resistance are 
more easily followed—but don’t be de- 
ceived, these lines are also surely the 
least productive. I have rolled logs 
and know it is more certain and more 
easy to roll one with a lever than bv 


hand, and the lever that will roll the 
‘insurance log’ most surely and cer- 
tainly is the long  ‘hand-spike’ 


Thought and preparation.” 


= * * * 
Discussing the sale of cus- 
Writing toms bonds the “Fidelity 
Customs Journal’ points out a form 
Bonds that is not desirable as a 
Risk. ‘This is the bond re- 


quired before the collector will release 
a ‘consigned-to-order’ shipment, that is, 
a shipment of goods covering which 
the bill of lading is forwarded to a 
bank with a sight draft attached 

bill of lading can be obtained by the 
consignee, under those circumstances, 
only by paying off the draft. So here 
lurks the temptation to the consignee 
of trying to substitute for the bill of 
lading a bond to protect the collector 
against loss, so that the former can 
secure his goods without the bill of 
lading itself. He is then in a position 
to sell the goods and use the proceeds 
to take up the bill of lading which, 
when presented to the collector, will 
cancel the bond. Whenever a so-called 
‘order’ bill of lading bond is applied 
for, the matter should be gone into 
most carefully before the obligation is 
assumed. If there be any doubt at all 
as to the standing of the applicant or 
of the desirability of the proposition— 
inquiry should be made at both the 
custom house and the bank through 
which the bill of lading will be sent 
refuse to take the risk. However, do 
not confuse this bond with the bond 
covering an endorsed bill of lading. 
The latter is a gilt-edged risk, except 
on downright crooks. The “Journal” 
continues: 


“With these two exceptions all the 
miscellaneous bonds of this character 
can be executed freely. You will find 
the several bonds described in your 
Manual by form numbers beginning 
with No. 7551 and running up to 7569. 
And to secure any volume of this busi- 
ness at all, connections should be made 
as already suggested with one or more 
of your reputable local custom house 
brokers. Some large importers make 
their own entries at the custom house 
and therefore arrange for their own 
bonds. If there are any large importers 


in your city, solicit their customs 
bonds. First ascertain about what the 


total amount of their bonds for a year 
is, and if it approximates $4,000,000, 
we can give them a special flat rate 
for their annual requirements; other- 
wise, the individual rates appearing in 
the Manual will apply. 

“And, above all, remember that we 
have more than one good fidelity line 
on our books that we secured as a re 
sult of carrying the customs business 
of our patron. The sympathetic busi- 
ness very often amounts to more than 
the customs end of a line. So get busy 
on this new track.” 





Newark Discriminates 
Against Sprinklers 
(Continued from Page 17) 


Buffalo 
Arthur W.. Kreinheder, Commis- 
sioner: This department makes con- 
nections to water mains for any large 
industrial plant, furnishing valve, 
labor, ete., for $55 for a 4 by 4 con- 
nection, to $130 for a 20 by 6 connec- 
tion. At the present time the depart- 
ment makes no charge for service to 

sprinkler connections. 


Philadelphia 
S. M. Van Loan, General Superin- 
tendent, Bureau of Water, Philadel- 
phia: The charge for connecting a 


water main with a plant or business 


building which desires sprinkler at- 
tachment is as follows: For 3-inch 
connection, $40; 4-inch, $60; 6-inch, 
$75. This includes furnishing labor 
and material to instal fire connection 
from main to curb line. There is no 
charge where use of water is re- 


stricted to fire use or for protection. 


Richmond, Va. 


Kk. W. Trafford, Director of Public 
Utilities, Richmond, Va.: We do not 
make a yearly charge for water used 


in sprinklers for business buildings 
However, this matter has been under 
advisement for sometime, and we may 
later find that it will be necessary to 
make a charge for this service. 


Albany 


Wallace Greenalch, Commissioner of 
Public Works, Albany: Our charge 
for making connections over two 
inches in size is the actual cost of the 
work to the city. 


Boston 


T. I’. Sullivan, Boston Commissioner 
of Public Works: We do not make a 
charge of any kind for water furnished 
to or used in sprinkler systems. We 
charge the owner of the property the 
entire cost of stock and labor required 
to instal the pipe from the main pipe 
to the street line. In cases, however, 
where the trench excavation and re- 
filling are done by the owner, the 
charge made covers the stock and the 


cost of labor for connecting the same.} 3 


The Ohio Legislature has before it! 
a bill to include occupational diseases} 
under the compensation law. 





W. E. SMALL, President 


Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word In Motor Insurance 


PETER EPES, Agency Manager E. P. AMERINE, Sec’y 

















Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 








| The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Asst Sec, 


RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE > 
HEAD OFFICE F. J. WALTERS 
CHICAG oO Resident Manager 











55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
Elmer A. Lord &Co. 
Liability, Accident 145 Milk St., Boston 





Burglary,Boiler and 
Credit Insurance 


Resident Managers 
New England 


Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 














Statement of the Ownership, Management, 
Circulation, etc., Required by the Act of 
Congress of Aug. 24, 1912, of THE EASTERN 
UNDERWRITER, published weekly at New 
York, N. Y., for April 1, 1919. 


“$2,500 FOR $1” 





State of New York, 
County of New York, To-day See, Write or Phone 
ss 
Before m a Notary Public in and tor the 
State and. County aforesaid, personally ap- | JeN.S. Brewster & Company, Inc. 
peared W | Hadl vy, who, having been duly 
sworn according to law, deposes and says that 42 CEDAR STREET, NEW YORE 
he is the Susiness Manager of The Eastern 
Underwriter and that the following is, to the (Brewster Building) 
best of his knowledge and belief, a true state 
ment of the ownership, management (and if a : ou . 
daily paper, the circulation), ete., of the afore About the new and original Conti- 
said publication for the date shown in the a em : 
above caption, required by the Act of August nental Automobile Personal Acci- 
24, 1912, embodied in section 443, Postal Laws : ner 
and Rewulations, printed on the reverse of this dent policy sold at an annual premium 
form, to wit of $1 to persons who buy a Continental 
1, That the names and addresses of the : 3 
publisher, editor, managing editor, and busi Automobile Liability policy—It’s a big 











ness managers are business getter and is sold only by the 

PUBLISHER—The Eastern Underwriter Co 
105 William Street ew York City C . Ca C 

EDITOR—Clarence Axman, 265 Central Varh ontinental sualty ompany 
a ae H. G. B. ALEXANDER, President 

MANAGING EDITOR—Clarence Axman, 265 > » oF 
Central Park West, New York City General Offices, CHICAGO, ILL. 

BUSINESS MANAGER-—W i Hadley, 402 
Kast Fifth Street, Plainfield, 3} 

2, That the ner ure (Give names and , 
wldresses of individual owners, or, if a corpo poration 1 vom { ot het 1s 
ration, @iv it name and the names and ad Kiven, a that ¢ : . ’ pee 4 ee 
inenans « tockhold ning holding 1 tain tatement embraci iffiant full 
per cent or more ¢ the total amount of stock.) knowledge ind “ en ee 

c , ind) conditions maer cl tockholders ane 

, The Ka tern Und rwriter Co., 105 William security holder vl t appear upon the 
treet << : < . books of the company a trustes hold stock 
__ Clarence \xman 65 Central Park West, and securities in a capacit other than that 
New York Cit 1 of a bona fide owner; and t iffiant has no 

m I pees Fort econ treet, Des reason to believe that any other person, asso 

oine owa 

’ ‘ . ciation, or corporation | iy interest direct 

W I Hadl 1 | t Fifth Street, Plain or indirect in the iid stock, bonds, or other 
ae Fe , | ‘het , curiti than a tated | him 

} la « know wondholder mortpagees 

gag , r t] verage num of copies of 
and other security olde wning or holding each issu of thi publication old or dis 
1 per cent or more f total amount of bonds, ivtheiied threat cla sail ottcatuies a 
mortgage or other securitie ire (lf there paid subscribe iri t} months pre 
ire none, so state.) pa Age gel 3e 
(This information m dail pub 
lication only.) 
W. L. HADLEY, 
B i Manager 
Sworn to and ibserib vwtore me this 24th 
ty if March 1919 

1. That the ¢ paragray next abov MARGARET M. O'BRIEN, 
— the nat + tl 1 stockholder Notary Public Kings Count No. 21, 
ne ecurit wle contain not only > "ee 118 
the list of t kholder id curit holder Regis a s No 18, 
is the appear pon the 1 h of the com Cert. filed in N. Y. Co., Clerk's No. 48, Reg 
pany but alse n « where the stockholder ter's No. 10 
or securit hol ippears upon the books of Cert. filed in Bronx Co. Clert \ Reg 
the compan : trustee or in any other fidu ist No. 208 
ciary relation, the name of the person or cor Commission expires March th, 1920, 








THE EASTERN UNDERWRITER April 11, 1919 
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THE SURVIVAL OF THE FITTEST 


The amount of regular life insurance issued by The Travelers in January, 1919, was greater than that 








for December, 1918, and in February, a month with but 22 working days, an average daily business exceed- 
ing any corresponding period in the Company’s history was shown, more than two and one-half times the 
record of February, 1918 And March was a millionaday! April continues on the same progressive lines. 


There are a number of contributing causes for this increase in production, such as the elimination of 
“wecertainties due to the ending of the war, the influence of the adoption by the Government of life insur- 
ance for soldiers and sailors, a greater use of life insurance to provide the means for the payment of in 
heritance taxes so that there may not be immediate loss to estates by the enforced disposal of securities, 
and the prosperity of the people in general; but the main cause is undoubtedly the epidemic of influenza 
which started last fall and has not yet died out. This disastrous plague has shown clearly the financial 
soundness of American life insurance companies and their ability to stand the strain of unprecedented 
losses.. It has shown also, in a distressing but forceful manner, the absolute necessity of life insurance 
protection. Men who have seen their friends struck down in the prime of life have looked to their own 
affairs, and where they have carried no protection for their families have sought such protection, and 
those who have had inadequate insurance have been willing listeners to the solicitation of the agent to 
make their protection adequate. 


The result has been an increase in production for practically all life companies, but the wonderful 
increase in The Travelers’ life business greatly exceeds the average of life companies. No company has 
approached the rate of increase shown by The Travelers in the past few months. The reason for this 
unusual record is that with the epidemic has come a remarkable vindication of the guaranteed low cost 
contract as issued by The Travelers. The sale of life insurance at the same low rates which were in vogue 
prior to the epidemic, rates which are not subject to “dividend” returns, is the real cause for the enormous 
increase in production of The Travelers life insurance business. 


Agency records show that some representatives have increased their production two, three and even 
more times over the corresponding period of last year. The opportunity of a lifetime is offorded to the 
representatives of The Travelers who are fortunate in being able to offer guaranteed low cost contracts. 


The Perez Huff Agency of The Travelers is writin new life insurance at the rate of twenty millions 
annually which is a record that has never been equalled by any other Ageney in life insurance history 
within a like period of four years. (The Huff Agency connected with the Travelers in June, 1915). 

Perez Huff, General Agent, has had thirty years experience in the business. His ability to write life 
insurance personally in large amounts from year to year is well known and his experience and knowledge 
has assisted agents to become unusually successful, some of them writing on an average of one application 
a day and it is expected that seven agents will each write a million or more this year. 

Life Insurance Departments have been installed for lire Insurance Brokers and developed to the high- 
est efficiency, thereby materially increasing the profits of brokerage offices, one of which will this vear 
write more than a million. 

This advertisement is for the purpose of securing more representatives and interviews are respectfully 
solicited. 





rEREZ F.AUFF 


General Agent Life Department 


Travelers Insurance Company 
91 WILLIAM STREET PHONE 134 JOHN 














TANANATIARAnAnARATANAnAnZ 














a= of 


as 





a ae a a ee 








A eed ee ee ee et AI OOF 





ome oe 68 td oe 


- =m me 


tonateeniscinarsaeieaine 















































